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27th Annual IBA Convention April 20-22 
Sheraton-Park Hotel, Washington D. C. 





When Independent Bankers and the traveling ‘‘Men of 
Marquette”’ meet in Washington, D.C., they will share a 
common interest. Both are building for the future. . 
Independent Bankers . . . for the future welfare and pros- 
perity of the nation’s people. The ‘‘Men of Marquette’ 
. . . for the financial welfare, security and prosperity of 
Marquette’s many friends and correspondent bankers. 


We are looking forward to learning new facts, renewing 
old friendships, and making new friends at this 1961 Inde- 
pendent Bankers Association Convention. We will see you 
at the Sheraton-Park Hotel, Washington, D.C., April 20th, 
21st and 22nd. SHERATON-PARK HOTEL 
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INDEPENDENT BANKERS ee 
ASSOCIATION As if it weren’t enough to be the 


capital of the United States, a foun- 
tainhead of history and crossroads of 
the world, Washington, D.C., has a 
claim to fame far removed from the 
momentous events that take place 
there. In the midst of the city’s hub- 
HOWARD BELL bub of national and _ international 

ror ance transpirings are the cherry blossoms 
BILL McDONALD —serenely transcending the turmoil 
: . in their annual display of springtime 
beauty. We can only hope they will 
show up for the 1961 convention of 
The Independent Bankers Associa- 
tion, but if they don’t, there are many 
other colorful events and beautiful 
things to see that will keep conven- 
tioneers happy. Please turn to page 4. 
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An intensive campaign by Farmers 
& Mechanics Savings Bank of Min- 
neapolis to break Minnesota’s pro- 
hibition against branch banking 
ended in failure March 17 when the 
House Banking Committee of the 
state legislature voted down a bill 
that would have granted branch 
privileges to F & M. 

The only ones recorded in favor 
of the bill on roll call vote were 
its four sponsors in the House— 
Representatives James L. Adams and 
Harold J. Anderson, both of Min- 
neapolis; Julian Newhouse, Alex- 
andria, and Roger Noreen, Duluth. 

Against the bill were Representa- 
tives Lloyd L. Duxbury Caledonia; 
John M. Fitzgerald, New Prague; 
Richard Jones, St. Paul; Victor Jude, 
Maple Lake; Glenn McCarty, Min- 
neapolis; William B. McKenzie, St. 
Paul; Harveydale Maruska, Angus; 
August B. Mueller, Arlington; 
George E. Murk, Minneapolis; R. N. 
Nelson, Breckenridge; John H. Nor- 
din, East Bethel Village; O. G. Nord- 
lie, Litchfield; Fred W. Schwanke, 
Deerwood; Glen W. Swenson, Buf- 
falo and Donald D. Wozniak, St. 
Paul. Charles L. Halsted of Brain- 
erd, who earlier had expressed op- 
position to the bill, was absent when 
the vote was taken. The committee 
chairman, John D. McGill of Winona, 
was not recorded because he votes 
only in case of a tie. 

Farmers & Mechanics, Minnesota’s 
only mutual savings bank and the 
28th largest such institution in the 
nation, went all-out in an unsuccess- 
ful effort to enlist support for its 
bill among Minnesota’s commercial 
bankers. 

Keynoting the effort was a series 
of eight full-page advertisements in 
“Commercial West,” a weekly bank- 
ing magazine with heavy coverage 
of Minnesota and the 9th Federal 
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MINNESOTA 
BRANCHING BILL FAILS 


Independent bankers score resounding victory after intensive battle 


Reserve District. Reprints of these 
ads were sent to all bankers in Min- 
nesota, accompanied by a. letter 
signed by John deLaittre, F & M’s 
president. 

There were follow-up ads in “Com- 
mercial West,” plus full-page ads in 
the Minneapolis. daily newspapers 
after the state legislature convened 
and identical branch bank bills had 
been introduced in both houses of 
the legislature. 

Originally, the branching proposal 
would have authorized any bank to 
open auxiliary teller offices within 
25 miles of its main office. Mr. de- 
Laittre and other F & M officials 
said one of the main reasons for 
introducing the measure was to help 
bankless communities in Minnesota 
get banking service. 


Repetition 


Countering this argument, Minne- 
sota independents noted, in the only 
newspaper ad they ran, a half-page 
in the Minneapolis dailies, that Mr. 
deLaittre’s argument was a repeti- 
tion of one used in New York State 
in the 1930s. 

At that time, the IBA pointed out, 
one of the chief arguments for ex- 
pansion of branching in New York 
was that the depression had left the 
state with 400 bankless communities. 
That number had increased to 500 
after 20 years of expanded branch- 
ing, confirming the well-known fact 
that branches are set up in the more 
populous areas with the greatest 
profit potential, not in small bank- 
less communities. 

A series of letters from the na- 
tional IBA office in Sauk Centre, 
Minnesota, alerted Minnesota bankers 
to the dangers in the proposed legis- 
lation. Organized opposition to the 
bill by the IBA’s Minnesota Division, 
under D. Fay Case of Cannon Falls, 


began to take shape after a meeting 
of bankers from throughout the 
state in St. Cloud on February 17. 


Considerable Opposition 


By the time of the first hearing 
on the bill before the House Bank- 
ing Committee on March 10, Farmers 
& Mechanics was aware that con- 
siderable opposition to its branching 
proposal existed among Minnesota’s 
independents. In an effort to make 
the bill more palatable, it was amend- 
ed at the first hearing to provide for 
branching by mutual savings banks 
only within 15 miles of the main 
office. Since F & M is the only mutual 
savings bank in Minnesota, the 
amendment put the bill in the class 
of singular special privilege legisla- 
tion. 

In a letter to Minnesota member 
banks after the bill first was 
amended, Ben DuBois, IBA secre- 
tary, said: 

“As you know, the original bill 
would have permitted all banks to 
branch within 25 miles of their main 
office. John deLaittre . . . has said 
repeatedly that one of the bill’s main 
purposes was to enable bankless 
communities to get bank service. 

“This fiction about the interest of 
F & M in bankless communities was 
tossed into the ashcan at the hearing 
(March 10) when the bill was 
amended to permit only Farmers & 
Mechanics to have two branches 
within 15 miles of its main office. 

“The opposition that so many of 
you have expressed to branch bank- 
ing in your letters to both Represent- 
atives and Senators in St. Paul was 
referred to again and again at the 
hearing. Your letters have forced 
Farmers & Mechanics to spell out 
definitely what they want only for 
themselves.” 

Mr. Dubois declared the bill, as 
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amended, still could open up Min- 
nesota to statewide branching at the 
discretion of the Comptroller of the 
Currency, since the comptroller 
could authorize identical branching 
privileges to national banks that the 
legislature had granted to F & M, 
a state-chartered institution. 

The statewide branching danger 
was emphasized at the March 17 
hearing by the independents. Testi- 
mony on this point was offered by 
I. C. Rasmussen, until recently Min- 
nesota Commissioner of Banks, im- 
mediate past president of the Na- 
tional Association of Supervisors of 
State Banks and now a vice president 
of Marquette National Bank, Min- 
neapolis. 

Other witnesses for the independ- 
ents were Howard Bell of Sauk Cen- 
tre, assistant secretary of the IBA; 
Ray Mikolajczyk, executive vice pres- 
ident, 13th Avenue State Bank, Min- 
neapolis; John Chisholm, president, 
Olmsted County Bank and Trust 
Company, Rochester; G. M. Grabow, 
president, Merchants National Bank, 
Winona; Bill Kirchner, executive 
vice president, Richfield State Bank, 
and Mr. DuBois. 


Last-ditch Effort 


The bill rejected by the committee 
bore little resemblance to the orig- 
inal measure for branching within 
25 miles by all banks. 

In a last-ditch effort to salvage 
the legislation, F & M proposed an 
amendment that would have per- 
mitted only F & M to branch within 
10 miles of its main office in its 
home county, Hennepin. Mr. de- 
Laittre made a special trip to Wash- 
ington to work out language for the 
second amendment with the office of 
the Comptroller of the Currency. 

Following disposition of the bill, 
Mr. deLaittre proposed, in a tele- 
gram to Mr. DuBois, “Establishment 
of an impartial study committee to 
consider the whole problem of loca- 
tions of financial institutions in Min- 
nesota as related to the public need 
for adequate service.” 


Needs Being Met 


In their presentation to the com- 
mittee, the independents declared 
that the present banking system is 
giving adequate service to Minnesota, 
pointing out that the state has one 
bank to every 4,898 persons, com- 
pared to a national average of one 
bank outlet for every 7,400 persons. 
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Only six states have a better bank-to- 
population ratio than Minnesota. 

Mr. DuBois, in his summation be- 
fore the committee, asserted: 

“Proponents of House File 363 
have failed to demonstrate that a 
need exists for this proposed legis- 
lation. 

“Financial needs of all of Minne- 
sota, and particularly the metropoli- 
tan area of Minneapolis and St. 
Paul, are being adequately met by 
existing financial institutions. 

“As it is now drawn, this is singu- 
lar legislation designed only to bene- 














SECURITY NATIONAL’S senior vice- i] 
president, W. L. “Bill” Webber, will see 
you at the IBA convention. A member | 


of the IBA Executive Council, Bill Web- 
ber works the year around to promote 
the interests of Independent Bankers. | 


Like all Security National officers, he 
is always ready to provide friendly, 
personal correspondent banking to inde- 
pendent bankers throughout the nation. 


fit Farmers & Mechanics, which has 
deposits of 320 million dollars. De- 
posits of F & M increased 9 million 
dollars last year, evidence, I believe, 
that this institution is doing well 
under existing conditions. 

“This bill would, as we have 
testified, bring branch banking to all 
of Minnesota. It should be resound- 
ingly defeated.” 

Bankers from throughout the state 
attended both hearings, ‘thus demon- 
strating their great interest in the 
proposed legislation. All but a few 
at the hearings opposed the bill. END 
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Variety of 
Headline 
Personalities 
To Appear 
on Speakers 


Program 


A Colorful Convention 


America’s most historic street—Pennsylvania Avenue in Washington, D.C. 


SEN. MARGARET CHASE SMITH 
W orld traveler, top vote-getter 








SIGURD ANDERSON 
Federal trade expert 


Fascinating entertainment and color- 
ful social events set in the splendor 
of springtime Washington, D.C., 
await more than 1,000 independent 
bankers who are expected to attend 
the 27th annual convention of The 
Independent Bankers Association 
April 20-22. 

The bankers and their families will 
gather at the resort-like Sheraton- 
Park Hotel, an ingeniously designed 
structure that is close to the center 
of the city but is surrounded by 
natural beauty. 

All of the hotel’s 1,200 rooms are 
outside ones, and the setting over- 
looks 16 landscaped acres. 

Meeting in the nation’s capital city, 
the bankers will have an excellent 
opportunity to talk with their Con- 
gressmen about tax equality. Special 
buses will take the bankers to Capi- 
tol Hill for this purpose following a 
convention breakfast on Friday, 
April 21. 

Exciting Speakers 

“Variety” is the theme of this 
year’s speakers program. Although 
the list is not yet complete, the speak- 
ers who have so far confirmed their 
invitations to appear comprise an 
exciting group. 
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M. MONROE KIMBREL 
Articulate voice for banking 


There will be Senator Margaret 
Chase Smith of Maine, who has not 
only broken a number of records as 
a woman in Congress, but is one of 
the greatest vote-getters of all time. 
The only woman to ever have been 
elected to three full terms in the 
U.S. Senate and the only woman to 
serve in both houses of Congress, she 
was Maine’s top vote-getter of all 
candidates for all offices in her last 
three elections. 

In 1960, she won by the highest 
percentage of all Republican Sena- 
torial candidates nationally, making 
her the 1960 top vote-getter of all 
Republican Senatorial candidates. 

Mrs. Smith has been a teacher, a 
nationally syndicated newspaper col- 
umnist for more than five years and 
a telephone, newspaper and woolen 
company executive. She was secre- 





Dispensation Announced 


Catholics attending the con- 
vention are informed that a 
dispensation from abstinence 
has been granted for Friday, 
April 21, by the Most Rever- 
end Archbishop Patrick J. 
O’Boyle of Washington, D.C. 
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L. M. (MIKE) SCHWARTZ 
Creative banker 


tary to her husband during his Con- 
gressional service from 1937 to 1940, 
and she served as a U.S. Represen- 
tative from 1940 to 1949. 

Very few people have conferred 
with as many leaders of nations 
throughout the world as has Senator 
Smith. She has been rated as one of 
America’s best and most effective 
ambassadors of good will. 


Federal Trade Expert 


Contributing expert knowledge on 
federal trade will be Sigurd Ander- 
son, former South Dakota Governor 
and a member of the Federal Trade 
Commission. 

Mr. Anderson has been in public 
service almost since his graduation 
from law school at the University of 
South Dakota in 1937. He was a 
states attorney for Day County, 
South Dakota, and an assistant at- 
torney general in the years before 
World War II. 

He enlisted in the United States 
Navy in 1942, saw duty in the South- 
west Pacific and held the rank of 
Lieutenant Commander in the U.S. 
Naval Reserve. 

Following the war, he was elected 
attorney general of South Dakota 
and in 1950 was elected Governor, 





MRS. MARY MUNDT 
Washington’s women’s world 


in Springtime Splendor 


serving for two terms. He was ap- 
pointed to the Federal Trade Com- 
mission in 1955 and reappointed in 
1959 for a seven-year term. 

Mr. Anderson was chairman of the 
Committee on Antitrust and Trade 
Regulation Law of the Federal Bar 
Association from 1956 to 1959. 

His wife is the former Vivian Walz 
of Vermillion, South Dakota, and 
they have a daughter, Kristin Karen. 


Two Articulate Bankers 


Representing the banking world on 
the program will be two articulate 
voices—M. Monroe Kimbrel, execu- 
tive vice president of The First Na- 
tional Bank of Thomson, Georgia, 
and L. M. (Mike) Schwartz, presi- 
dent of the Citizens State Bank at 
Paola, Kansas. 

Mr. Kimbrel is chairman of the 
Committee on Federal Legislation of 
the American Bankers Association, 
director of the Federal Reserve Bank 
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Sheraton-Park’s Terrace Lounge, surrounded by floor length windows, 
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allows a delightful view of the beautiful hotel grounds and tennis courts. 


of Atlanta, is state co-chairman of 
the Commission for the Observance 
of the 100th Anniversary of the Na- 
tional Banking System and was pres- 
ident of the Georgia Bankers Asso- 
ciation in 1956 and 1957. 

A graduate of the University of 
Georgia and the Stonier School of 
Banking at Rutgers University, he 
has served as a guest lecturer in 
numerous state banking schools, at 
the School of Banking of the South 
and at the Stonier Graduate School 
of Banking. 

He has also been a speaker at 
many state banking conventions 
throughout the country. 

His wife is the former Nita Mat- 
lock of Thomson and they have two 
children, Jenny Wood, 15 and Danny, 
11. 

Mr. Schwartz is also active in bank- 
ing education, serving as a guest lec- 
turer at Washburn University, the 


University of Kansas and Kansas 
State University, and as a faculty 
member at the University of Wiscon- 
sin School of Banking and the School 
of Banking of the South at Louisiana 
State University. 

A banking innovator, Mr. Schwartz 
originated a simplified plan for de- 
termining profit or loss on interest- 
bearing deposits in non-departmen- 
talized banks, which is used nation- 
ally by the ABA. He is also a fre- 
quent contributor to national bank- 
ing magazines. 

He is a graduate of St. Louis Uni- 
versity and the Stonier Graduate 
School of Banking, and is the third 
generation in his family to hold the 
position of president of the Citizens 
State Bank. He is vice president and 
director of the American State Bank 
at Osawatomie, ‘Kansas and director 
of the Miami County Publishing 
Company, Inc., at Paola. 











Mr. Schwartz has served on com- 
missions in the Foundation for Com- 
mercial Banks, the Kansas Bankers 
Association and the American Bankers 
Association. 

He and his wife, the former Na- 
dine Weber, have six children. 

For the ladies at the convention, 
an intimate view of the women’s 
world in Washington will be pre- 
sented by Mrs. Mary Mundt, wife of 
South Dakota’s United States Sena- 
tor Karl Mundt. 

The convention activities will start 
on Thursday, April 20, at 2 p.m. 
with a tour of the Washington area. 
At 6 p.m., the conventioneers will 
gather for a social hour, followed by 
a dinner dance and entertainment. 

Friday’s events will begin with a 
convention breakfast at 7:30 a.m., 
and at 9:30 a.m., special buses will 
leave the hotel for the Capitol, 
House and Senate office buildings 
where bankers will have a chance to 
talk to their Congressmen about tax 
equality. 

Separate luncheons for men and 
women will be held at 12:30 p.m. 

The first general convention ses- 
sion will start at 2 p.m. on Friday. 
Other sessions are scheduled for 10 
a.m. and 2 p.m. on Saturday. At 
6 p.m. Saturday will be a social 
hour followed by the annual ban- 
quet. 

The annual pre-convention trip 
will take participants on a three-day 
excursion into Canada and a two- 
day visit in New York. In Canada, 
tours of Montreal and quaint old 
Quebec will be taken along with a 
side trip to the top of Mount Royal. 

In New York City, participants will 
have the opportunity to tour the 
city, dine and see a floor show at 
the International Club and attend the 
Broadway hit, “Camelot.” 

One lucky convention participant 
will be awarded a round trip to Ber- 
muda for two by the American Ex- 
press Company. In addition, $250 
in Travelers Cheques will be given 
for expenses. Erskine Girard, assist- 
ant vice president of American Ex- 
press, will be at the convention to 
make the award, which has a total 
value of $500. 

All those who plan to attend the 
convention are urged to register now. 





Man and nature have combined tal- 
ents to give our nation’s capital a 
mystical beauty (left). 
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Possibility of Extinction Facing 


Holding Company in Milwaukee 


antitrust suit filed after Bank Stock 
Corporation holdings are increased 


A Milwaukee, Wisconsin, holding 
company which recently expanded its 
banking operations in the city is now 
fighting for its existence as the result 
of an antitrust suit filed against it by 
the Department of Justice. 

The federal suit seeks to separate 
three Milwaukee banks from joint 
ownership by the Bank Stock Cor- 
poration of Milwaukee. 

It charges that the company’s own- 
ership of The Bank of Commerce, 
Marshall & Ilsley Bank and Northern 
Bank violates provisions of the Clay- 
ton Antitrust Act designed to prevent 
buildups of “economic concentra- 
tion.” 

The suit asks that Bank Stock Cor- 
poration of Milwaukee “be required 
to divest itself of stock unlawfully 
acquired” and that it be “enjoined 
from acquiring other stock without 
approval of the court.” 


Follows Fed Approval 


The suit followed on the heels of 
a Federal Reserve Board decision on 
January 25 permitting the holding 
company to acquire 80 per cent or 
more of the common stock of The 
Bank of Commerce. 

Governors Szymczak and Robert- 
son dissented in the case, expressing 
the fear that any holding company 
expansion in Milwaukee would leave 
independent banks a slim chance of 
survival. 

Attorney General Robert F. Ken- 
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nedy said the antitrust action was 
“in keeping with the Justice Depart- 
ment’s responsibility to act when 
such acquisitions result in substan- 
tial lessening of competition. 
“Commercial banking in Milwau- 
kee is now highly concentrated in a 
few hands and is rapidly becoming 
even more concentrated through 
holding company acquisitions.” 


Three Dominate 


Three holding companies in Mil- 
waukee—Bank Stock Corporation, 
First Wisconsin Bankshares Corpora- 
tion and the Marine Corporation— 
hold about 80 per cent of the total 
deposits in the city. 

As of December 31, 1960, resources 
of First Wisconsin Bankshares hold- 
ings in Milwaukee County totalled 
about $817 million. Bank Stock Cor- 
poration holdings had resources of 
about $378 million and the Marine 
Corporation, resources of about $255 
million. 

The Federal Reserve Board esti- 
mated that additional acquisition of 
holdings in The Bank of Commerce 
would give Bank Stock Corporation 
control of 11.4 per cent of the bank- 
ing offices and 22.5 per cent of de- 
posits in the Milwaukee area. 


No Basis 


“If the acquisitions by the Bank 
Stock Corporation are permitted to 
stand,” said Mr. Kennedy, “there 


would seem to be no reasonable basis 
on which to halt bank mergers in 
Milwaukee short of an elimination 
of all independent banks. This result 
appears to be precisely what Con- 
gress sought to avoid in enactment 
of the Clayton Act.” 

A. S. Puelicher, president of Bank 
Stock Corporation, said that his com- 
pany “absolutely complied with the 
law and got the approval of the prop- 
er authorities” in its organization. 
He said the Federal Reserve Board, 
the Justice Department and the state 
banking commissioner approved of 
the initial consolidation and “we 
went through the whole process 
again in 1960 for the Bank of Com- 
merce.” 

Mr. Puelicher is president of the 
Northern Bank and the Bank of 
Commerce and chairman of the 
board of Marshall & Ilsley. 


Two Banks at Start 


Formation of Bank Stock Corpora- 
tion was announced by the Marshall 
& Ilsley Bank and the Northern Bank 
in October, 1958, and it began func- 
tioning in December, 1959. 

Mr. Puelicher and a group of as- 
sociates bought control of The Bank 
of Commerce more than a year ago 
and applied for permission to sell it 
to the holding company. After ap- 
proval was given in January, Mr. 
Puelicher and his associates sold 
their Bank of Commerce stock to the 
holding company for cash. 

Late this February, Mr. Puelicher 
and a group of banking and business 
associates announced plans to organ- 
ize still another bank that would be 
affiliated with the holding company. 
Application was made to the state 
banking commission to start the new 
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bank on the northwest side of the 
city. 

Milwaukee’s largest holding com- 
pany, First Wisconsin Bankshares 
Corporation, was organized in the 
1930s. Its principal member is the 
First Wisconsin National Bank, 
which has 13 offices, and it has two 
affiliates in the county, Southgate 
National Bank and Mayfair National 
Bank. 

The Marine Corporation began op- 
eration at the start of 1959 with the 
Marine National, Holton State, Cud- 
ahy State and South Milwaukee 
banks as its original members. It 
added Pewaukee State Bank and the 
Peoples Trust & Savings Bank of 
Green Bay. 

Marine Corporation also has ap- 
plications for two acquisitions pend- 
ing, including the Oak Creek Marine 
National Bank, now in process of 
organization, and the $40 million 
Wisconsin State Bank of Milwaukee. 


Monopoly Seen 


The antitrust suit said that the 
three holding companies would have 
acquired, if pending acquisition of 
the Wisconsin State Bank were in- 
cluded, eight formerly independent 
banks in the county, six of them in 
the city of Milwaukee, with approxi- 
mately 37 per cent of all deposits in 
the city and about 34 per cent of all 
Milwaukee County deposits. 

The Justice Department said it sin- 
gled out the Bank Stock Corporation 
for suit because its acquisitions were 
recent. 

The antitrust suit against Bank 
Stock states: 

“The cumulative effect of the se- 
ries of acquisitions may be to sub- 
stantially lessen competition or to 
tend to create a monopoly in com- 
mercial banking in the city and 
county of Milwaukee.” 

When the Federal Reserve Board 
approved Bank Stock’s acquisition of 
The Bank of Commerce in January, 
the majority statement held that the 
reduction in competition which 
might result would be slight. 

“Even if it were assumed,” the 
statement said “that either Marshall 
& Ilsley or Northern is now actively 
competing for every deposit account 
of The Bank of Commerce, less than 
2 per cent of the total IPC (Indi- 
viduals, Partnerships and Corpora- 
tions) deposits in the primary serv- 
ice area of The Bank of Commerce 
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would be transferred to the control 
of the applicant.” 


Diminished 


The majority statement further 
held that the nature of the facilities 
provided by the three banks should 
be taken into account, since they tend 
to complement rather than duplicate 
each other. 

The statement took notice of the 
fact that 80 per cent of the commer- 


cial bank deposits in the city are 
controlled by the three holding com- 
panies. 

“However,” the statement said, 
“the adverse nature of this consid- 
eration is diminished to a substan- 
tial degree by the relatively small 
size of The Bank of Commerce, and 
the relatively small size of the ap- 
plicant as compared with the largest 
of the three holding companies; by 
the fact that the proposed acquisition 





would not significantly lessen present 
competition; and by the continued 
existence of adequate alternative 
sources of banking service in the 
area immediately involved.” 

The statement noted that before 
Mr. Puelicher acquired the bank, it 
was not adequately providing “certain 
necessary banking services.” This 
situation was corrected after Mr. 
Puelicher took control. 

But since Mr. Puelicher intends to 





Urge To Merge Trend Attacked 





Besides its suit against Bank Stock Corporation of Mil- 
waukee, the Justice Department launched two other anti- 
trust suits recently in an effort to stem a tidal wave of 
bank mergers in the country. 


The Department is also using the suits to test anti- 
monopoly statutes passed by Congress, which the De- 
partment says it believes apply to bank mergers. 

Antitrust suits are pending in the proposed merger of 
Girard Trust Corn Exchange Bank of Philadelphia, Penn- 
sylvania, with The Philadelphia National Bank, and in 
the proposal to link the First National Bank & Trust 
Company of Lexington, Kentucky, with the Security 
Trust Company of that city. 


In both cases the Justice Department asked the court 
to enjoin the banks from carrying out their merger plans 
until the suit can be decided. The Federal Reserve 
Board had previously approved the merger applications. 


Three Statutes Involved 


Three statutes are involved in the Department’s ac- 
tions. The Sherman Act and the Celler-Kefauver Act 
were invoked in the Philadelphia case; violation of the 
Sherman Act was charged in the Lexington merger and 
in the Milwaukee acquisition, the Department cited vio- 
lation of the Celler-Kefauver Act. The Celler-Kefauver 
Act is actually an amendment to the Clayton Antitrust 
Act. 

In a suit against Firstamerica Corporation that was 
settled out of court last fall, the Clayton Act was in- 
voked, along with the Sherman Act. 


In effect, the courts are being asked to determine the 
involvement of banking under the three statutes. 

One of the spurs to antitrust action is the new Bank 
Merger Bill, which was actively supported by The In- 
dependent Bankers Association of America and of the 
12th Federal Reserve District. 

Under this law, the federal banking agencies and the 
U. S. Attorney General must give consideration and sub- 
mit reports as to the effect on competition which will 
result from a merger, consolidation, acquisition of assets, 
or assumption of liabilities occurring between two banks. 
The federal banking agency having approval or dis- 
approval powers cannot approve the transaction unless 
it is found in the public interest. 
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Concern in Washington about the merger trend has 
come notably from Representative Emanual Celler, 
Brooklyn Democrat and head of the House Antitrust 
Sub-committee, and Representative Wright Patman, Dem- 
ocrat from Texas, chairman of the House Committee on 
Small Business. 

Attorney General Robert F. Kennedy has demonstrat- 
ed concern for the merger trend by initiating anti-trust 
suits and testing the involvement of banking in the 
Clayton, Sherman and Celler-Kefauver Acts. 


interpretation Crucial 


To independent bankers, the way the statutes are in- 
terpreted will be crucial. 

Bank mergers have been averaging about 150 a year 
recently. During the past ten years, they have wiped 
out over 10 per cent of all banks. 

The passage of New York’s Omnibus Banking Bill, 
which bounced back to public attention recently in a 
series of dramatic incidents, touched off an unprecedented 
flurry of mergers among Manhattan giants. This situation 
and the banks involved are reported elsewhere in this is- 
sue. 

In Chicago, the creation of the city’s biggest bank is 
underway with the merger of the $2.5 billion Conti- 
nental Illinois with the City National Bank, and in Bos- 
ton a merger is taking place between the State Street 
Bank & Trust and the Rockland-Atlas National Bank, 
creating the second largest bank in Massachusetts. 


Competition Profoundly Affected 


Sylvia Porter, nationally syndicated financial colum- 
nist, characterized the mergers recently as “giant con- 
solidations which must profoundly affect the competitive 
situation in each area and the key reasons behind the 
trend underlines this point. 

“The movement toward branch banking, for instance, 
springs from the desire of the big city banks to follow 
families and businesses to the suburbs and get added 
profits therefrom. The consolidations among giant banks 
reflect their desire to expand their capital funds enough 
to meet the needs of huge industrial borrowers. : 

“A bank which through a merger can obtain top-notch 
personnel, slash costs, expands its services, is placing 
itself in a superior competitive position.” END 
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dispose of his stock in the bank if 
the application is denied, the state- 
ment said, “there is no assurance 
that the improvement in the bank’s 
management prospects and service to 
the community will continue under 
new ownership.” 

This uncertainty, said the state- 
ment, “is a circumstance which tends 
to some extent to support approval 
of the application.” 


Difficult For Independents 


In his dissenting statement, Gov- 
ernor M. S. Szymezak said any in- 
crease in the size of any of the three 
holding companies in Milwaukee 
“will make it more difficult for the 
remaining independent banks to con- 
tinue to compete. 

“Nor do I believe that any doubt 
which may exist as to the future of 
The Bank of Commerce, in the event 
that Mr. Puelicher found himself 
obliged to sell his shares, is suffi- 
cient to outweigh the public interest 
in opposing the trend toward con- 
centration of banking facilities in 
the city.” 


Not Sufficient 


Governor J. L. Robertson said the 
uncertainties as to the future of The 
Bank of Commerce are not sufficient 
to “outweigh the very real unfavor- 
able considerations” under the fifth 
factor of the Bank Holding Company 
Act of 1956. 


(The fifth factor requires the Board 
to take into consideration whether or 
not the effect of the acquisition 
would be to expand the size or ex- 
tent of the bank holding company 
system involved beyond limits con- 
sistent with adequate and sound 
banking, the public interest, and the 
preservation of competition in the 
field of banking.) 

“Tt seems to me,” Governor Rob- 
ertson said, “that an efficient insti- 
tution of this kind would be easily 
salable in the event that the applica- 
tion is denied. 

“It is not probable that the con- 
venience, needs and welfare of the 
communities and the area concerned 
would be adversely affected by such 
a sale. There is no foundation for the 
argument implicit in the majority 
statement that, if The Bank of Com- 
merce were sold by Mr. Puelicher, 
its previous shortcomings would re- 
appear.” 

Mr. Robertson said the applicant’s 
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system already embraces about one- 
eighth of commercial banking in the 
Milwaukee area. 

“This is not negligible,” he said. 
“Set in the framework of a situation 
where four-fifths of all banking in 
the area is already controlled by 
three holding companies, any in- 
crease, however slight, in the 
strength of any of the three becomes 
far more significant. 

“As I said in my dissenting state- 
ment in the Firstamerica case, when 
most of the bank deposits and of- 
fices within an area are already con- 
centrated in the hands of a small 
number of very large banks, any 
proposal that would further increase 
the degree of concentration will not 
make the lot of the smaller banks 
any easier, but may reduce their abil- 
ity to grow within their community 
and provide the kind of banking 
service expected of them. 

“Therefore, the proposal should 
not be approved in the absence of a 


COMMUNICATIONS 


At times we are prone to say that 
communications are lacking, when 
what we really mean is that they 
are lacking in effectiveness. They 
may, in fact, be voluminous, but if 
they are directed to an audience 
that is not receptive they pack no 
punch...create no impact. In other 
words, communications are often 
just so much verbiage if they are 
poorly timed. 


In mass communications such as 
advertising, impact is felt oa by 
a few people at a time. Therefore, 
awakened interest is gradual ...and 
thus we justify repetition. Now, 
on rare occasions we find that this 
awakened interest is caused by a 
set of circumstances not in any 
way related to the communications 
themselves, and when this occurs 
we sometimes make the mistake 
of assuming that at long last we 
are “ getting through,” whereas 
something else has done the job 
for us. 


A case in point is the influence of 
the MICR program in awakening 








showing that the public interest and 
welfare will be served. Moreover, 
it is clear that competition will not 
be preserved by approval of the 
present application, since a $19 mil- 
lion bank now competing with other 
banks, including those controlled by 
the applicant, will cease to be an in- 
dependent competitor.” 


Triopoly 

Mr. Robertson said he agrees with 
the view which the Department of 
Justice has expressed in the case, 
“that if the existance of a much 
larger holding company, Wisconsin 
Bankshares, is to serve as a ladder 
for the climb to greater strength of 
the two new holding companies, the 
result may well be triopoly of the 
sort foreseen by the Court in strik- 
ing down a merger of Bethlehem 
Steel Corporation and Youngstown 
Sheet and Tube Company in U. S. 

vs. Bethlehem Steel Corporation.” 
END 























the interest of bankers in mount- 
ing check expense and in stimulat- 
ing them to seek ways and means 
of holding it down. We had nothing 
to do with the invention of the 
MICR system, and yet in a few 
short years it has given terrific im- 
petus to the cost recovery program 
which we have been advocating 
for twenty-five years, with some- 
what more than moderate success. 
Needless to say, we welcome this 
extra push because it confirms the 
soundness of our sales objectives 
and accelerates acceptance of the 
program among the banks of the 
country. 


So our much-repeated statement 
—‘The checks you sell cost you 
nothing” —now takes on added 
significance because the MICR 
program has made it brilliantly 
plain that this is the one and only 
way to hold net check expense to 
a minimum. We have been saying 
this for many years. Each year we 
say it with more confidence. Will 
this be the year we prove it to you? 











Manufacturing Plants at: 


CLIFTON, NORWALK, PAOLI, CLEVELAND, DETROIT, INDIANAPOLIS, 
CHICAGO, KANSAS CITY, ST. PAUL, DALLAS, CHATSWORTH 
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IBA Rolls at All-time High With 
68 New Members in 18 States 


Mesihatehip in The Independent 
Bankers Association has reached a 
record high of 5,875, with 68 banks 
in 18 states as its newest members. 

The IBA now operates in 39 
states. A sister organization, the In- 
dependent Bankers Association of 
the 12th Federal Reserve District, 
operates on the West Coast. 

The Association reported the ad- 
dition of 78 new members in De- 
cember. 

Following are the latest banks to 
join: 

COLORADO 
The Farmers State Bank, Brush 
The Colorado State Bank of Denver, 
Denver 
FLORIDA 


Bank of Hawthorne, Hawthorne 
GEORGIA 

Citizens Bank of Forsyth, Forsyth 

The First National Bank, Marietta 


ILLINOIS 
Bank of Egypt, Marion 


INDIANA 
Citizens State Bank, Columbia City 
The Upland Bank, Upland 


IOWA 
First State Bank, Britt 


KANSAS 
The Peoples State Bank, Minneola 


Roeland Park State Bank, Mission 
Sylvia State Bank, Sylvia 


MASSACHUSETTS 
The Broadway National Bank of 
Chelsea, Chelsea 


MISSISSIPPI 
The Merchants Bank, Bolton 
Farmers Exchange Bank, Centreville 
First National Bank, Jackson 
Jackson-Hinds Bank, Jackson 
Lawrence County Bank, Monticello 
Mount Olive Bank, Mount Olive 
Panola County Bank, Sardis 
Peoples Bank, Senatobia 
Peoples Savings Bank, Starkville 


MISSOURI 

Security Bank of Auxvasse, Auxvasse 

Farmers and Merchants Bank, Bol- 
ivar 

The First National Bank, Braymer 

First State Bank of Caruthersville, 
Caruthersville 

The National Bank of Caruthersville, 
Caruthersville 

Bank of Chaffee, Chaffee 

The Clarksdale Bank, Clarksdale 

Bank of Craig, Craig 

Citizens Bank of Edina, Edina 

Fulton National Bank, Fulton 

Farmers and Merchants Bank, 
Huntsville 

Bank of Illmo, Illmo 

Laddonia State Bank, Laddonia 

















Commercial Bank of Lexington, Lex- 
ington 

The First National Bank, Liberty 

Bank of Marble Hill, Marble Hill 

Nixa Bank, Nixa 

The Farmers and Merchants Bank of 
St. Clair, St. Clair 

St. James Bank, St. James 

The First National Bank in Salem, 
Salem 

The Citizens Bank, Shelbyville 

Planters Bank, Sikeston 

Farmers Bank of Walker, Walker 

Citizens Bank of Winigan, Winigan 


NEW HAMPSHIRE 
Lisbon Savings Bank & Trust Com- 
pany, Lisbon 


NEW JERSEY 
The Broad Street National Bank of 
Trenton, Trenton 


NORTH CAROLINA 
State Bank and Trust Company, 
Greenville 


OKLAHOMA 
Exchange National Bank of Ard- 
more, Ardmore 
The First State Bank, Bokchito 
Citizens State Bank, Broken Bow 
The First State Bank of Caddo, 
Caddo 
The First National Bank of Colbert, 
Colbert 
Bank of Hartshorne, Hartshorne 
Security First National Bank, Hugo 
The First National Bank, Madill 
The Madill National Bank, Madill 
The First National Bank, McAlester 
The Central National Bank, Poteau 
The Bank of Wilson, Wilson 


PENNSYLVANIA 
The Berwick National Bank, Ber- 
wick 
The American Bank, Mahanoy City 
SOUTH DAKOTA 
Security State Bank, Alexandria 
Bank of Wessington, Wessington 


VIRGINIA 
The Hanover National Bank, Ashland 


WISCONSIN 
The First National Bank, Chippewa 
Falls 
Hammond State Bank, Hammond 
END 
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THE EDITOR 


THERE IS CONSIDERABLE COMFORT to the inner man 
when he airs his gripes, so we’re going to launch this on a 
self-comforting note with mention of 
three of our current pet peeves. Our 
top three will be replaced by others 
before long, we know, but at the mo- 
ment our irritation is directed at the 
U.S. postal service, certain practices 
of the airlines and that big showcase 
of America’s glittering glut, the su- 
permarket. To take up our gripes, in 
order: 

POSTAL SERVICE—Not long ago 
we thought of the postal service as a bungling but bene- 
volent organization. We excused their oft-mentioned in- 
efficiency with the thought that after all they did get the 
job done—in time. Our impression of the postal service 
has changed radically as the result of recent experiences, 
however. 

Presently we wonder whether there is a contest among 
postal employes to see who can be most destructive. The 
most recent incident prompting this recurring thought 
started with the packing of a photo to our daughter, 
away at school. We put the photo in heavy paperboard 
packing that had brought to us an engraving from New 
York. We added reinforcing, plus tape and reported at 
home, “You could throw that photo down on concrete 
from 10 feet up and it wouldn’t be hurt.” Ha! 

The photo traveled only 240 miles in the crushing 
hands of the postal service but the destruction accom- 
plished was nearly complete in that relatively short dis- 
tance. On arrival the glass covering the photo was shat- 
tered, the frame cracked and the photo so badly scratched 
it had to be retouched. 

Wonder why the postal service doesn’t contract for 
razing of buildings as a sideline? Obviously, it has the 
skills to do this job, too. If there were a profit from any 
razing contracts, perhaps it could be applied against the 
Postofiice Department deficit. 

AIRLINES—Often we wondered why airline hostesses 
invariably serve coffee snacks and meals to the plane crew 
first, letting the passengers wait. Even more aggravation 
on this count during a recent rip. Passengers on the plane, 
after a takeoff at 12:45 p.m., received a small tray bear- 
ing a sandwich, but the crew got a fullsize tray and 
meal. Poor public relations, we'd say. 

SUPERMARKETS—These establishments confuse and 
confound us (we rarely find what we’re looking for with- 
out consulting a hard-to-find clerk) but our chief annoy- 
ance is caused by the delay at checkout counters. After 
all, when the customer has picked up the merchandise, 
the least the management can do is take his money 
promptly. 
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MR. BELL 


By HOWARD BELL 


Just recently we tried to exit from a supermarket with 
exactly four items in hand but could make no progress 
at the checkout counter. Finally settled the problem this 
way: We deposited what we wanted to purchase (a can 
of peaches, one of pears, bottle of ketchup and half dozen 
donuts) in a display of dogfood and stalked out. 

In conversation with a friend some time ago he re- 
marked on his fondness for a certain supermarket, com- 
menting, “They give you such wonderful service.” When 
we asked for specifics, he was stumped. 

One of our joys is our relationship with our 
grocer, who delivers the merchandise within an 
hour after we telephone an order. Old fashioned, 
perhaps, but wonderful. 


*  * 

OUR FAVORITE ECONOMIST, Herbert A. Leggett of the 
Valley National Bank, Phoenix, Arizona, has a system 
that insures against being taken in by predictions. At the 
beginning of each year, he files the prognostications. 
Early this year, he read the forecasts which arrived on 
his desk more than a year ago and had this comment: 

“Those 1960 forecasts made real magnificent reading. 
They were, as the saying goes, ‘out of this world.’ Sound- 
ed like the press announcements of a new Hollywood 
spectacular. They were full of bullishness, whoopla, 
superlatives—and miscalculations. They somewhat re- 
sembled a typical TV whodunit. Most of the initial de- 
ductions were wrong and toward the end it turned out 
that Lady Bountiful wasn’t no lady after all. She put 
arsenic in the hors d’oeuvres. 

“So this year we have not bothered to read the 1961 
forecasts. Instead we have deposited them in a file to be 
opened in 1962. They should be very entertaining and 
instructive at that time. It will be like replaying the World 
Series or rerunning the Kentucky Derby and should be 
just the caper for chronic second guessers.” 


* kk * 

AND THEN THERE’S THE PROBLEM of what to do about 
motorists who use a bank’s parking lot for business that 
has no connection with the bank. Here’s the positive pub- 
lic relations approach to that problem. 

Shoppers who slip into the parking lot of the Riverside 
Bank in Miami, Florida, and then go off to patronize 
other businesses are finding parking tickets on their cars 
these days. But not the $10 kind. 

Riverside has been putting small green cards under 
the windshield wipers of cars using the lot after banking 
hours, expressing delight that the area is a convenience 
to citizens. 

The cards also express the bank’s hope that parkers 
will return during business hours and transact business 


with the bank. 
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S&Ls Reprint Story Criticizing FDIC 


The AMERICAN BANKER newspaper found itself in a plight _ 


recently that can be likened to that of the young Chicago 
man who got into trouble one day for an act he said 
was motivated by a desire to be helpful. 

While walking on a street in the Loop, the young 
man spotted an unoccupied car with its headlights burn- 
ing. He went to the vehicle, opened the door and began 
studying the various knobs on the dashboard in search 
of the light switch. 

The next thing he knew, trouble was raining down 
all about him. The owner of the car came running to- 
ward him shouting “thief” and a whistle-blowing police- 
man followed close behind. There were some embar- 
rassing moments before the young man could satisfac- 
torily explain that he was not attempting to steal the 
car, but was merely being neighborly. 


Misuse 


The AMERICAN BANKER did not face arrest for its at- 
tempt at helpfulness, but it did find itself embarrassed 
over an editorial written in a context that left it open 
to misinterpretation and misuse. 

The editorial had contrasted the promptness with 
which the Federal Savings and Loan Insurance Corpora- 
tion has paid off in default cases with “the delay and 
losses that attend closed bank liquidation” because of 
the laws under which the Federal Deposit Insurance 
Corporation operates. 

For banking in general, said the editorial, “it is not a 
pretty set of circumstances.” 

Since the editorial pointed to only one aspect of cover- 
age under the two insurance systems, it stirred up a 
tumult in banking circles and glee among savings and 
loans. Reprints of it were used by many savings and 
loan associations in their advertising. 


Compares Cases 


To support its thesis, the editorial compared actions 
taken by the FDIC and the FSLIC in similar cases of 
default. 

One was the recent embezzlement of $2 million from 
the Sheldon (Iowa) National Bank by Mrs. Burnice I. 
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Geiger, and the other was the sequestering of $2.7 mil- 
lion from the Commonwealth Building and Loan Asso- 
ciation of Portsmouth, Virginia, by Miss Minnie Mangum 
in 1956. 

The editorial discussed the legal entanglements in- 
volved in FDIC payoffs in the Sheldon case, stating that 
“it will take some time even before the FDIC can begin 
its initial payoff on the $10,000 accounts.” 

“But in the Minnie Mangum case,” the editorial con- 
tinued, “there was no delay. The building and loan 
which she had robbed was merged promptly into anoth- 
er insured association by the Federal Savings and Loan 
Insurance Corporation. Its savings account holders thus 
were assured that their funds were withdrawable on de- 
mand. Of course, there was no problem of withdrawals.” 

The editorial concluded: 

“; . . We do not know what can be done about (the 
situation) unless, perhaps, we can get our bank exam- 
iners to do what they say bank examination is not in- 
tended to do—audit, as well as examine. Is this some- 
thing which bankers really ought to call for, as a matter 
of examining procedure, where the bank itself does not 
have a regular and thorough outside audit?” 


Particularly Ill-received 


Coming at a time when bankers are making a momen- 
tous effort to achieve tax equality, the editorial was 
particularly ill-received. The tax equality campaign has 
been a sort of verbal mining operation, in which the 
nuggets of difference between banks and savings and loan 
associations have been extracted, washed, seined, refined 
and polished. 

The INDEPENDENT BANKER, for example, carried ar- 
ticles specifically on FDIC and FSLIC differences in the 
past two issues. The AMERICAN BANKER editorial brought 
a lengthy answer from American Bankers Association 
President Carl Bimson. 

The AMERICAN BANKER attempted to redeem itself in an 
editorial published on February 27, which clarifies the 
important differences between the FDIC and FSLIC. We 
publish it here in its entirety beginning on the next 
page: 


a 
THE INDEPENDENT BANKER 
; 











nBanker Stirs Tumult 
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Follow-up Article Offers True Picture 


Reprinted from the February 27, 
1961, issue of the AMERICAN 
BANKER. 


Considerable attention has been di- 
rected toward our editorial of January 
24, in which the differences between 
the payoff procedures of the Federal 
Deposit Insurance Corporation and 
the Federal Savings and Loan Insur- 
ance Corporation were compared. 

The intent of our editorial, which 
created a storm, obviously was mis- 
read and we deplore its misuse and 
distribution in such a way as to be- 
come a disservice to the banking in- 
dustry. 

The actual intent of the editorial 
was to call attention to what we con- 
sider a serious condition in the dif- 
ference of the payoff procedures of 
the two government insuring agen- 
cies. 

We wish to express our regret at 
the unfair and misleading uses in 
solicitation of savings accounts to 
which the editorial was put, such as 
its incorporation in an advertise- 
ment in the “Hillsboro, Texas, Daily 
Mirror,” as a “public service.” 

It never can be “public service” to 
circulate the implied suggestion that 
a community’s banks and S&Ls 
might be wrecked by embezzlements. 

We call the circulating of the edi- 
torial “unfair” because by reprinting 
it alone for public consumption, the 
implication is given that insurance is 
all that there is to comparison of 
insured banks and S&Ls—something 
that bankers and S&L executives both 
know is untrue. 
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We call it also “misleading” be- 
cause the real nub of difference be- 
tween banks and S&Ls is not how 
the FDIC and the FSLIC pay off. 
The difference is the rules under 
which banks and S&Ls can treat de- 
mands for withdrawals of cash be- 
fore they are in default. (Emphasis 
ours—Ed. ) 


As every banker knows—and ev- 
ery bank depositor should know—a 
bank must meet all checking account 
withdrawals on demand, and all sav- 
ings withdrawal orders either on de- 
mand, or after 30 day’s notice—a 
very short time. 

If an insured bank fails to comply 


with demands for withdrawals on 








Most Upper Midwest Banks Carry 
St. Paul’s Bankers Blanket Bond 


Here’s why: Modern banking requires modern bonding 
service. That’s why most Upper Midwest banks bond with 
St. Paul. St. Paul’s Bankers Blanket Bond Form 24 with 
extended coverages not only guarantees standard protection, 
but offers many up-to-date, optional coverages, too. For 
more information, call your nearest St. Paul Agent. 


For more information 
call your 
St. Paul Agent 
today 





HOME OFFICE 
385 Washington St, 
St. Paul, Minn, 
CA 4-3737 
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checking and savings accounts, it is 
automatically in default; the FDIC 
must step in and pay off as soon as it 
can complete its audit of the closed 
bank’s books. 

However, an insured savings and 
loan association has the power to de- 
lay withdrawals of cash. Its board of 








directors, at its discretion, can shut 
off or slow down (for all practical 
purposes, indefinitely) withdrawals 
by shareholders, without being in de- 
fault. This can happen without Fed- 
eral S&L Insurance Corporation pay- 
off coming into the picture. 

The Federal Savings and Loan 








\\ 


> Time To Speed 
That Application 





Thsis's not much time left for independent bankers to take advantage 
of an important educational opportunity. 

Deadline for making application to attend The Independent Bankers 
Association 1961 Seminar for Senior Bank Officers is April 15. How- 
ever, immediate return of the application form is urged because en- 
rollment is limited to permit exploration of all seminar subjects in depth. 

Your completed form, accompanied by a registration fee of $100 
which will apply toward the total fee of $480, should be in the hands 
of Ben DuBois, IBA secretary, Sauk Centre, Minnesota, by the April 
15 deadline. Anyone wishing more information or application forms 
may obtain them by writing to Mr. DuBois. 

The seminar is sponsored by the IBA and is conducted by the In- 
stitute for Financial Management on the campus of the Harvard Uni- 
versity Graduate School of Business Administration in Boston, Massa- 
chusetts. 

This year’s session will begin Sunday, August 20 and end on Friday, 
September 1. Last year’s team of top business and financial educators 
will return to the 1961 seminar to serve as faculty members. 

They are Dr. Charles M. Williams, director of The Institute for 
Financial Management and a professor at the Harvard Graduate School 
of Business Administration; Professor Kenneth R. Andrews of the 
Harvard Business School faculty; Professor Leonard Marks, Jr., as- 
sistant dean and a faculty member at Stanford University’s Business 
School and Gordon Marshall, a member of the Harvard Business School 
staff, who functions as seminar administrator. 

The seminar draws upon the experience of all participants through 
the use of “can sessions.” At these highly informal, shirt-sleeve gather- 
ings, participants exchange ideas about problems involved in specific 
cases being discussed. One role of the “can group” is to prepare a 
suggested solution of a case for submission to the entire seminar the 
following day. 

During the seminar, participants are housed in comfortable facilities 
at the Harvard Business School. Each man has his own sleeping room 
and shares a living-study room with a fellow banker. 

The seminar is scheduled so a free weekend is available for visits 
to some of the historic and scenic places in New England. 

The seminar is the only banking school with a program designed 
exclusively for the top officers of banks, the men who formulate policy 
and make decisions. There are no degree or other formal educational 
requirements, and anyone who has proved himself in banking may 
apply. 

Applications will be considered from executives of banks not affiliated 
with The Independent Bankers Association. 
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System provides three steps by which 
insured S&Ls can delay meeting re- 
quests for cash: 

(1) They can invoke a 30-day no- 
tice requirement, and pay out cash 
in order of receipt of such 30-day 
notices from shareholders. 


(2) If the inflow of new cash from 


‘savings and from mortgage payments 


is insufficient to meet all of the re- 
quests under the 30-day rule, the 
S&L directors can, without being in 
default, invoke a section in their 
Federal charter under which they can 
require all requests for withdrawals 
of sums of $1,000 or more to be 
filed in order received. When and as 
its inflow of cash permits (and after 
providing for operating expenses and 
dividends on shares), the S&Ls can 
decide to pay $1,000 each on these 
requests in the order received. After 
each $1,000 payment, each request 
goes to the end of the file. When all 
requests ahead of it have been paid 
the $1,000, the first request comes up 
for its second $1,000, and so on, back 
and forth over the list until all such 
requests have been paid in full. 

There is no time limit specified 
for making or completing these 
$1,000 instalment payouts, so they 
could be delayed until sufficient cash 
is accumulated to meet them. (Em- 
phasis ours—Ed. ) 

(3) An insured S&L also is per- 
mitted a method of instalment pay- 
out of smaller amounts. It can pay 
a sum up to $200 monthly—self- 
same sum to all shareholders—as an 
additional method of meeting with- 
drawal requests. 

Such procedure in a bank would 
place it in default—bankrupt—and 
the bank examiners and FDIC would 
take over and the payoff would be 
in order at once. However, an in- 
sured S&L can exercise all the above 
powers to delay encashment of their 
savings accounts without being con- 
sidered in default, and without Fed- 
eral S&L Insurance payoff in cash or 
otherwise. 


Banks Must Keep Liquid 


Banks are committed to liquidity 
in both checking and saving accounts. 
They cannot invest. 90 per cent or 
more of their savings in mortgages 
as S&Ls may, and as a result they 
cannot pay high rates of interest. 

When an S&L shareholder accepts 
the higher rate being paid by an 
S&L he becomes an investing mem- 
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ber in an association, a partner in it. 
His position is quite different from 
thé way a depositor is a creditor of 
his bank. As an S&L investor, he ac- 
cepts the provision of its charter per- 
mitting slow-down, or shut-off of 
withdrawals in cash. It is an old prin- 
ciple of finance that liquidity and 
high yields cannot always be had to- 
gether. For this reason, the S&Ls are 
chartered with built-in legal protec- 
tion for the illiquidity of their in- 
vestment operations, as distinguished 
from banks of deposit. 


FDIC Does Good Job 


The FDIC does its job well. Ac- 
cording to its 1959 annual report, 
more than 1,400,000 depositors with 
total deposits of more than $600 mil- 
lion received their deposits in full, by 
merger in 182 cases and by payoff in 
cash soon after closing, in the cases 
of 257 banks in the period since de- 
posit insurance began in 1934. (Em- 
phasis ours—Ed. ) 

The merger method is used by the 
FDIC, where bankable assets are 
equal to the amount of a defunct 
bank’s deposits. In view of the fact 
that between 4 per cent and 5 per 
cent of insured S&Ls’ accounts are 
over $10,000, it is a question wheth- 
er there may be cases where the 
FS&LIC may have to deviate from 
the merger method. 


S&LS Not Banks 


The fact that S&Ls look like banks 
does not make them banks. The fact 
that they can pay cash withdrawal 
requests without delay as long as the 
inflow of funds exeeds the outflow, 
does not mean that in periods of re- 
cession they will be able to do so. 

When people put their money into 
banks, or invest it, they should know 
all the facts, not part of them. 

That is why the reprinting and cir- 
culating of the AMERICAN BANKER 
editorial as a means of soliciting sav- 
ings, strikes us as unfair, and mis- 
leading. It presented only a part of 
the facts about banks and S&Ls. 

It should be in the public interest 
that people know all of the facts 
about the way banks and S&Ls differ. 
They should know the rules under 
which banks must meet withdrawals 
in quick order, while insured S&Ls, 
if pressed, may continue to operate 
without paying on demand requests 


of shareholders for cash. 
END 
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DON’T MAKE 

A MOVE 

until you see 

RAND MSCNALLY’S 
CHRISTMAS CLUB 


materials! 


Compare, please, before you buy. 
See our complete line of 
Christmas Club promotional 
materials, many in full color, all 
printed with true Rand M°Naily 
quality. Look over our coupon 
books, checks, ad mats, shopping 
lists, record-keeping cards and 
ledgers. All yours at the best 
competitive price, thanks to the 
large capacity and high 

efficiency of Rand M°Nally’s 


printing facilities! 





Write today to Rand M¢Nally & Co., Christmas Club Division, 
405 Park Ave., New York 22 or Box 7600, Chicago 80. 
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With Gignilliat Quadrangle in the background, young cadets of world-famous Culver Military Academy head for their rooms after along day in clas 


Carl Adams, Vice President; W. O. (Will) Osborn, President; and Fred Adams, Assistant to the President of The State 
Exchange Bank; and an unidentified (but apparently happy) visitor. 
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The big story at Culver Military Academy, 
Indiana’s great college preparatory school, is the renewed 
interest in the sciences, the humanities . . . in math and 
world history. Here 825 eager young men from 40 states 
and 15 foreign countries are learning to become better 
citizens of the world we live in. 

W. O. (Will) Osborn, President of The State Exchange 
Bank at Culver, Indiana, has been attorney for the 
Academy and deeply interested in education for many 
years. We asked Will how his bank helps solve some of 
the pressing problems that confront American education. 

“Over the years,” he answered, ‘“‘we’ve underwritten 
bond issues for public schools totaling over $1 million. 
We’ve made loans to pay teachers, buy school busses. . . 
many times in anticipation of taxes. For us, this isn’t 
just good banking business but a civic responsibility. 
Our bank has even set up annual scholarships at four 
great Indiana colleges and universities to help deserv- 
ing young high school graduates in our area. We're 





helping build minds . . . and customers.” 

Carl Adams, Vice President of the bank, added, 
“That’s why we like to do business with the American 
National Bank. They believe in our philosophy of help- 
ing people . . . especially young people. They’re as much 
interested in our honor graduates at the Academy... 
and our local public schools as they are in helping us 
make a big loan on dairy cattle or home building. We 
like the American National’s unique small town friendly 
attitude and big city banking efficiency.” 

Here at American National, we like this Hoosier 
bank’s accent on youth. It pays off for Will Osborn 
and his associates, for the American National... and 
for young America. 


FIRST CLASS BANKS HELP GROW FIRST CLASS CITIZENS 


American National Bank 
and Trust Company of Chicago 
La Salle at Washington, Chicago, Illinois 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 





NEW YORK’ 
® BOUNCING 

BANKING ® 

® BILL 


Controversy over Omnibus Act flares into the open again 


Controversy over New York’s Omni- 
bus Banking Act, which permitted a 
suburban branching stampede by 
New York City banks when it was 
passed one year ago, flared into the 
open again in mid-March. 

The Act was declared null and 
void by New York Supreme Court 
Justice Irving Saypol on March 14 
on grounds that it had been illegally 
enacted. 

Two days later, with lightning 
swiftness, the New York legislature 
enacted a new bill. 

At press time for this magazine, 
The Franklin National Bank of 
Long Island, which had brought the 
original suit against the Act, had 
taken legal steps through its attorney 
seeking to invalidate the second bill, 
and counter moves had been made by 
the bill’s proponants. 

Franklin National’s original suit 
charged that the Act was unconstitu- 
tional, that it was illegally passed 
by the legislature and that a con- 
flict of interest was involved in 
Governor Nelson Rockefeller’s sign- 
ing of the bill. 

In invalidating the original Act, 
Justice Saypol acted only on the 
legality of the legislative procedure 
used in passing the bill, stating that 
the conflict of interest charge against 
the Governor was outside the field 
of judicial inquiry and declaring it 
unnecessary to act on the measure’s 
constitutionality. 

The drive for passage of a new 
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Act was goaded by the knowledge 
that ten savings bank branches and 
two savings and loan branches faced 
closing, since the law permitting 
their establishment had been nulli- 
fied. 

Justice Saypol voided the original 
Omnibus Act on grounds that the 
copies of the bill were not on the 
desks of legislators when the meas- 
ure was called for a vote in March 
of 1960. 

Since the bill went into effect on 
July 1, 1960, bank regulatory au- 
thorities have authorized commercial 
and savings banks in New York City 
and elsewhere to open 36 new 
branches. 

The decision voiding the original 
Act held that New York State Bank- 
ing Superintendent G. Russell Clark 
had no authority in law to approve 
the branches. Justice Saypol granted 
a permanent injunction ordering the 
suburban branches closed and en- 
joining the superintendent of banks 
from acting on new ones, or taking 
other actions under the act. 

A provision was written into the 
new measure legalizing all actions 
taken under the Omnibus Act of 
1960. 

The speed with which the new bill 
was introduced and passed dashed 
the hopes of independent bankers of 
defeating its re-enactment by the 
legislature. 

Governor Rockefeller sent a letter 
of necessity to both houses urging 


new legislation, and the substitute 
measure was introduced through the 
Senate Rules Committee by Republi- 
can Senator John H. Cooke, chairman 
of the Joint Legislative Committee 
for Revision of the Banking Law, 
who had authored the original meas- 
ure. 

An appeal urging defeat of the new 
bill and a new freeze on holding 
company expansion was filed by the 
Nassau County Clearing House As- 
sociation through the chairman of 
its Legislative Committee, Charles J. 
Machleid, chairman, Peninsula Na- 
tional Bank, Cedarhurst. 

The statement said: 


“The decision of the New York ° 


State Supreme Court invalidating 
the Omnibus Law lends emphasis to 
our oft-repeated contention that the 
bill was rushed through the Legisla- 
ture in a manner completely at vari- 
ance with the importance of such a 
piece of legislation. 

“The Joint Legislative Committee 
to Revise the Banking Law has an- 
nounced its intention to work to- 
ward a complete recodification of 
the banking law by April, 1962. It 
is our belief, therefore, that the 
many complex phases of this entire 
problem—so hastily covered in the 
Omnibus Law—should be left in the 
hands of this committee for proper 
deliberation, including public hear- 
ings, and then presented to the Leg- 
islature as a complete package. 

“Meantime the holding company 
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freeze expired before the Omnibus 
Bill was passed; also, on the national 
scene, the Banker Merger Bill was 
subsequently enacted into law. These 
two factors, taken together, make it 
important, in our opinion, that the 
holding company freeze be immedi- 
ately reinstated pending a thorough 
recodification of the banking law.” 
Passage Surprising 

The recent Omnibus bill develop- 
ments occurred nearly as abruptly as 
the passage of the law in March, 
1960. 

Enacted with the blessing of Gov- 
ernor Rockefeller, the original law 
was regarded as the result of last- 
minute trades and political conces- 
sions by the Governor and New York 
City Democrats. Previously, it had 
been conceded little chance of pas- 
sage, even by Senator John H. Cooke, 
who had written it. 

The Democratic minority in both 
the Senate and Assembly had been 
implacably opposed to any of the 
Omnibus measures, but a coalition 
between New York City Democrats 
and upstate Republicans suddenly 
occurred that gave the bill the nec- 
essary push. 

The Omnibus bill was opposed al- 
most unanimously by independent 
banks in the Empire State. The In- 
dependent Bankers Association and 
the Nassau County Clearing House 
Association also opposed the bill. 

Foes of the bill felt that the exist- 
ence of unit banking in New York 
State was severely endangered by it. 
Small commercial banks, they said, 
would suffer enormously because of 
attractive merger conditions for 
small bank stockholders, the forma- 
tion of statewide bank holding com- 
panies and branching by New York 
City banks and mutuals which could 
drain deposits through higher rates 
made possible by their relative free- 
dom from federal income tax. 

Franklin National filed its suits in 
July after a bid for a temporary in- 
junction against the banking super- 
intendent was denied. The trial on 
the suit for a declaratory judgment 
was held in September in New York 
Supreme Court. Judge Saypol had 
the matter under advisement since 
then. 

Approvals and Plans 

Branch applications approved by 
the state banking department in the 
meantime included five for commer- 
cial banks, 28 for savings banks and 
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WELLWISHERS JAMMED the Bank of Willmar (Minnesota ) 


at an open house recently honoring Board Chairman Norman 
H. Tallakson on his completion of 50 years in banking. Mr. 
Tallakson is shown above greeting friends. At left, below, he 
poses under sign announcing “Norman Tallakson Day,” an 
occasion proclaimed by the board of directors. At right, Mr. 


Tallakson points out a ledger entry showing his salary when 
he started with the bank March 1, 1911, doing clerical and 
janitor work. He is a charter member of The Independent 
Bankers Association and has been active in banking and civic 
affairs. His entire 50-year banking career has been spent at 
the same address in Willmar. 


three for savings and loan associa- 
tions. Applications disapproved in- 
cluded ten for commercial banks and 
five for savings banks. 

Approval to establish two subur- 
ban branches each was given to the 
$8.1 billion Chase Manhattan Bank 
and the $3.9 billion Chemical Bank 
New York Trust Company, and the 
banks recently announced plans to 
merge. The $7.8 billion First Na- 
tional City Bank announced merger 
plans with National Bank of West- 
chester and received three branch 
approvals from the Comptroller of 
the Currency. 

The $3.6 billion Morgan Guaran- 
ty Trust Company planned to join 
with six banks in upstate New York 
to create the largest bank holding 
company in the country. The $3.5 
billion Bankers Trust Company took 





action last fall to form a holding 
company with County Trust Compa- 
ny of White Plains. 

Other merger activity under pre- 
viously existing statutes was stimu- 
lated by the wave of expansions 
under the Omnibus Act. The $3.5 
billion Manufacturers Trust Com- 
pany and the $1.9 billion Hanover 
Bank recently announced plans to 
merge, and the Meadow Brook Na- 
tional Bank in Nassau County ab- 
sorbed two smaller New York City 
banks. END 


BANKS SAY OUR NEWSPAPER 

AD MATS BEST SEEN! 
Send for proofs of 52 different ads cover- 
ing all bank services and 24 ads for MO- 
TOR BANK (DRIVE-IN WINDOWS). 25 
years bank advertising experience. WAT- 
SON ASSOCIATES, Wolcott Building, 
HUTCHINSON, KANSAS. 
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a lass with a lilt in 

her voice is building 
new accounts at a 
remarkable rate for 

the Olmsted County 
Bank & Trust Company 


of Rochester, Minnesota 
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BILL McDONALD 


Me’ 


The banker’s life would probably be much easier if he 
could merchandise his products the way supermarkets 
do, packaging “lower interest rates” in bright red and 
yellow flip-top boxes and selling “security” in tubes 
marked “keeps the breath sweet all day.” 

But alas, bank “merchandise” consists of intangible 
services that do not lend themselves to island displays 
nor packaging psychologically designed for impulse buy- 
ing. To merchandise his services effectively, the banker 
must take an entirely different approach from that in- 
volved in other types of commerce. 

He must create a “bank personality” that will inspire 
confidence and friendliness in the public mind and at- 


Snitching a cookie (opposite page) at Rochester's Kahler 
Hotel is Katie O'Callaghan, an Irish lass whose Gaelic 
charm is winning friends for the Olmsted County Bank 
& Trust Company through a newcomer welcoming pro- 
gram. Hoisting the cookie tray is R. N. Fastle, head 
baker at the Kahler, who became an Olmsted Bank 
patron after a visit from Katie. In picture at right, 
Katie waves to passerby on street who recognized her 
from her television show. In background is world- 
famous Mayo Clinic. 
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Busy Katie leaves Rochester Advertising Club luncheon 
earby to begin making afternoon calls at homes of new- 
comers. At meetings of the many organizations to which 
she belongs, Katie frequently finds herself being called 
upon to speak because of her reservoir of Irish jokes. 
Katie has been in America about 20 months. 


tract customers into utilizing services 
which cannot be merchandised in 
the visual sense. 


“Home Call’ 


Feeling that the “personal touch” 
is the surest way of building such a 
personality, the Olmsted County 
Bank & Trust Company of Rochester, 
Minnesota, has begun a unique pro- 
gram that is swelling customer ac- 
counts at a remarkable rate. 

For example, although the pro- 
gram has been in operation only 
since October, the bank’s Christmas 
Club accounts have jumped 54 per 
cent ahead of last year. 
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executive. 


Known as the “Home Call” pro- 
gram, it has proved so successful 
that Bank President John D. Chis- 
holm is planning to expand its func- 
tions beyond those for which it was 
originally intended. 

The basic idea of the program is 
simple. A representative of the bank 
calls on newcomers to the communi- 
ty at their homes and greets them 
warmly on behalf of the bank. The 
theory is that lonely and confused 
newcomers will feel quite cordial to 
an institution which sends a repre- 
sentative to chat with them and an- 
swer their questions about the com- 
munity. 
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“Good morning. My name is Katie O’Callaghan. I’m 
from the Olmsted County Bank” is Katie’s usual greet- 
ing. Delivered in the musical lilt of her Irish accent, it 
has never failed to provide admittance for her. Above, 
she is welcomed by Mrs. Alfred Hurst, wife of an IBM 


But to Olmsted Bank officials, im- 
plementing the program was not sim- 
ple at all. 

“We had had this idea for estab- 
lishing our local identity for a long 
time,” Mr. Chisholm said. “The dif- 
ficulty was in finding the right per- 
sonality.” 


The Right Girl 


What was needed was a person 
with poise and a manner that would 
inspire confidence and be immedi- 
ately ingratiating to the new citi- 
zens of Rochester. 

Then one day last fall, an Irish lass 
with a lilt in her voice and the poise 
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At St. Mary’s Hospital, largest privately-owned hospital 
in the world, Katie explains advantages of Olmsted 
County Bank’s services to general duty nurse Rose Marie 
Villa-Real of the Philippines. Long a world medical cen- 
ter, Rochester's industry was diversified in 1956 with 
the construction of a new IBM plant. 


Spoofing it up with milkman George Gilbert, Katie rigs 
early-bird appearance. Actually, the only thing that keeps 
the ebullient Katie from making her appearances con- 
current with the time of early milk deliveries is that the 
families on whom she would be calling would probably 


still be in bed. 


and looks of a model walked into 
Mr. Chisholm’s office for a job inter- 
view. Her name was Katie O’Cal- 
laghan, and it didn’t take Mr. Chis- 
holm long to decide that he had 
found his “welcomer.” 

“When Katie came along,” Mr. 
Chisholm said, “we knew we had the 
right girl.” 


April 1961 


The ebullient Katie, whose rich 
Irish brogue can practically charm 
a newcomer’s door off its hinges, has 
worked full-time at greeting new- 
comers since she came to the bank 
in October. 

Although this is Katie’s first job 
with a bank, her life has been filled 


with so many varied and colorful 


+. 


experiences that she moved into the 
new position with ease. Katie, who 
has been in America for about 20 
months, has modeled hats all over 
Europe, served with the British dur- 
ing the war as an ambulance driver, 
was bombed out of three homes in 
London, was once buried for six 
hours in the rubble left by a bomb, 
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managed a fur shop in Dublin and is 
a close friend of some of the most 
famous Irish show people, including 
playwright Brendan Behan, singer 
Carmel Quinn and actress Siobain 
McKenna. 

An appraisal of the bank’s “Home 
Call” program can only be made in 
terms of Katie’s participation in it. 

Carrying a brief-case full of pro- 
motional materials prepared by Cliff 
Thompson, the bank’s public rela- 
tions director, Katie sets off each 
morning in the bank’s station wagon 
to make her calls. 

Her standard greeting at a house- 
wife’s door is: 

“Good morning. My name is Katie 
O'Callaghan. I’m from the Olmsted 
County Bank.” 

Delivered in the musical lilt of her 
Irish accent, this greeting has never 
failed to provide admittance for 
Katie. 

Katie’s usual contacts are with 
housewives, and she chats with them 
about the bank, the community, Ire- 
land, America, contract bridge or 
keeping house. 

Her Gaelic gift for good humor, 
a poise that keeps her at ease in any 
situation and a sincere interest in 
people that shines through the ag- 
gressive nature of her job makes her 
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peculiarly adapted to her work. Chic 
but not pretentious, Katie has car- 
ried the “personal touch” beyond 
the call of duty on occasion. 


Woman Fainted 


She sometimes helps the house- 
wives on whom she calls take their 
washing off the line and will baby- 
sit when the need arises. 

While Katie was visiting with a 
housewife on one of her recent calls, 
the woman fainted. Katie adminis- 
tered first aid and brought the wom- 
an back to consciousness. 

Some of the friends she has made 
on her calls now count on her to 
carry their deposits to the bank. 

Besides chatting with the new- 
comer, Katie presents her with bro- 
chures about the bank and the com- 
munity, an auto loan promotional 
card that advertises the “lowest new 
car rate in town!!,” a certificate en- 
titling the bearer to a free book of 
checks and a gold key case. 

The bank’s brochure contains a 
welcoming greeting from Mr. Chis- 
holm, describes briefly the various 
services offered by the bank and car- 
ries some general information about 
Rochester. Two different covers have 
been designed for the brochure—one 
for general distribution entitled 


Bank President John D. Chisholm discusses fu- 
ture plans for “Home Call” program with Katie 
(above). Intentions are to expand program to 
include block by block canvassing, contacting all 
Rochester citizens. Promotional materials that 
Katie distributes were prepared by Cliff Thomp- 
son (inset), the bank’s public relations direc- 
tor. At left is the Olmsted County Bank & Trust 
Company. 


“Welcome” and the other for house- 
wives labeled, “What Every Smart 
Woman Should Know.” 

Katie says she prefers the latter, 
since it probably attracts more men 
readers than the other cover. 

“They think if it’s for women 
only,” Katie reasons, “it might be 
something naughty!” 

Katie always stresses in her con- 
tacts with newcomers one of Olm- 
sted Bank’s trump cards—the fact 
that it is an independent, home- 
owned bank. Rochester, which has a 
population of 40,300, is served by 
three other banks, including two 
holding company banks and a much 
smaller independent bank. The 
group banks and Olmsted Bank are 
about equal in assets, totalling in 
excess of $20 million each. The other 
independent bank, the Rochester 
State Bank, has assets of slightly 
more than $2 million. 

“Our bank has the interest of 
Rochester at heart,” Katie tells her 
newcomer friends. “We can give 
services a little cheaper. We can give 
personal service. to the customer.” 

Katie’s contacts are not limited 
merely to calls on housewives —in 
Rochester. Her routine takes -her~ to 
farms in the city’s trade territory, to 
shops and offices, to the famous Mayo 
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Clinic and the many hospitals in the 
city. 

One of the newcomers that Katie 
called upon recently was R. N. 
Fastle, head baker at Rochester’s 
Kahler Hotel. Mr. Fastle’s reaction 
to Katie’s visit reflects the value of 
the “Home Call” program in estab- 
lishing the bank’s identity. 

Mr. Fastle went to the bank, 
walked up to a teller window and 
said: 

“Katie sent me.” 

Esther Peters, a medical secretary 
at the Mayo Clinic Department of 
Anatomy, did not patronize the Olm- 
sted bank until Katie had a chat with 
her. 

Switching Accounts 


“We had originally planned to 
limit the program just to contacts 
with newcomers,” Mr. Chisholm 
said. “Then we discovered that Katie 
was successfully talking established 
residents into switching their ac- 
counts to our bank.” 

When established residents move 
from one house to another within the 
city, Katie calls on them because 
there is usually no way of knowing 
beforehand that they are not new- 
comers. 

Mr. Chisholm said because of 
Katie’s effectiveness in switching ac- 
counts from Rochester’s other banks, 
plans are underway to expand the 
program to include block by block 
canvassing of the community. 

Katie’s personal approach can 
have unexpected results that are grat- 
ifying. 

In one case, the bank had been 
trying to secure a commercial ac- 
count, but had just about given up. 
All the conventional methods to get 
the account, including letters and 
contacts, had failed. 

Then, by accident, Katie called on 
the wife of one of the executives of 
the firm while making a routine 
house call. The bank got the account. 


Television Show 


To further identify Katie with the 
bank, and to introduce her to a wider 
audience, the bank sponsors a weekly 
evening television show over a Ro- 
chester station on which Katie is fea- 
tured. Frequently, she is recognized 
by TV viewers who wave to her on 
the street. 

Katie belongs to a number of civic 
organizations and is frequently 
called upon to speak and tell a few 
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Mayo Clinic is sometimes on Katie’s itinerary. Above, she gives promo- 
tional booklet, “What Every Smart Woman Should Know,” to Esther 
Peters, a medical secretary at the department of anatomy. She 
switched her account to Olmsted after talking to Katie. 





Presenting bank’s story to housewife, Katie explains “2X Checking 
Account” to Mrs. William Fleming, an attorney's wife. Katie some- 
times helps take clothes off line, baby-sits and once had to revive a 
woman who fainted while they were talking. 


Irish jokes. In May, she will address 
an American Dental Association 
group in St. Paul, Minnesota. Her 
usual speech is entitled, “The Power 
of Laughter,” in which she tells of 
her experiences as an Irish girl in 
America. 


Chain of Events 


Katie came to New York about 20 
months ago with an Irish importing 
firm. She had previously managed a 


fur shop in Dublin and prior to that 
had modeled hats in France, Bel- 


gium, Spain, Italy, London and Ire- 
land. 

In New York, her job was to in- 
terest store managers in Irish im- 
ports, such as tweeds and china, but 
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she decided that she wanted to see 
more of the country. 

So she moved to Omaha, Nebras- 
ka, where she began training with a 
candy manufacturing firm. Her hair- 
dresser there started a chain of 
events that led Katie to the Olmsted 
County Bank & Trust Company. 

The hairdresser had asked her to 
model at a convention in Omaha, and 
at the convention, Katie was offered 
a job as business manager of a hair- 
dressing school and salon in Roches- 
ter, which she accepted. 

When the owner sold out last fall, 
Katie applied for the job at the 
Olmsted Bank. 


Intrigue and Diplomacy 


Since Katie came to the bank, one 
of the most pressing problems has 
been the search for the names of 
newcomers. Vital to the success of 
the program are sources that reveal 
the arrival of new residents before 
they can be contacted by a rival 
bank. Finding such sources is top- 
secret work and compares in spirit to 
the intrigue and diplomacy of an in- 
ternational spy ring. 

“We have to tap sources of in- 
formation fast,” Mr. Chisholm said. 
“If Katie can get to the newcomer 
before one of the group banks does, 
we can get the account.” 

Such obvious sources as credit bu- 
reaus are far too slow for Olmsted 
Bank’s purposes. The group banks 
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have a system of automatic customer 
referrals among member banks in 
various communities,- which means 
that Olmsted Bank must always be on 
the alert to discover faster sources. 

Katie won’t reveal her sources, 
since she does not want to betray 
her trusts. 


Teacher Accounts 


Olmsted Bank has enlisted the co- 
operation of independent banks in 
other communities to get the ac- 
counts of .new teachers in Rochester. 
Under this system, the bank writes 
to the new teacher’s home town in- 
dependent banker requesting that he 
recommend the Olmsted Bank to 
her. 

When Olmsted Bank has used this 
program, it has worked very well. 
One year in which it was used, 92 
per cent of the new teachers opened 
accounts at Olmsted Bank. The next 
year, when the teachers’ previous 
banks were not contacted, only 50 
per cent of such accounts went to 


Olmsted. 
Side Effects 


Cliff Thompson, the bank’s public 
relations director, said Katie’s work 
has had a side effect on the staff 
that has been helpful. Katie passes 
on to the bank staff members com- 
plaints about the bank’s service that 
she hears while making her calls. 

“It keeps the staff on its toes and 


Farm families in the Rochester trade 
territory are among Katie’s contacts. 
At left, she makes friends with 
Suzie, the dog, at the farm home of 
Mr. and Mrs. Harold Christopherson. 
Holding Suzie is Mrs. Christopherson. 





also encourages staff members to sell 
harder,” Mr. Thompson said. 

Katie is also in a position to keep 
the bank posted on possible future 
customer needs, such as auto loans, 
home loans, trust services and the 


like. 
Complicated 


But the gathering of such informa- 
tion is merely an incidental part of 
a job that is much more complicated 
and demanding than it would ap- 
pear. There are subtle hazards in- 
volved in the program that cannot 
be analyzed with precision. 

The way a prospective customer 
regards Katie is the way he will 
probably regard the bank. Merely 
leaving the impression that Olmsted 
is a “friendly bank” is not enough. 

A customer wants assurance that 
the bank is efficient, fair and safe, 
and a person in Katie’s position must 
keep all of these factors in mind 
while she is winning friends for the 


bank. 
Strong Force 


Thus, her personal appearance, 
her poise and her intelligent de- 
meanor are as important as her 
charm, and she must be chatty with- 
out being inane, folksy but dignified 
and humble without appearing un- 
confident or obsequious. 

Judging from results, Katie is a 
match for the tricky nuances in- 
volved in accomplishing her mission. 
And she is a strong force in build- 
ing the personality of the Olmsted 
County Bank & Trust Company. 

END 
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e INDEPENDENT BANKER 


The Old Man called to tell me that 
he had been reading that the Justice 
Department was stepping into the 
bank merger picture. He was pleased. 

“You know why that is true, don’t 
you?” I asked. 

“Sure, I do. If it hadn’t been for 
the independents, there never would 
have been any real authority for the 
Justice Department to act in these 
mergers.” 

“That’s right. It was a long, hard 
road, but the independents finally 
succeeded in the attempt to have 
proposed mergers scrutinized by the 
Attorney General.” 

“T never could understand,” the 
Old Man continued, “why the wave 
of bank mergers reached such pro- 
portions. Do you have any ideas 
about it?” 


Compelling Reason 


“Well, there may have been some 
other reasons, but I think the com- 
pelling reason was the urge for big- 
ness. The idea of being bigger, and 
finally biggest, had a narcotic-like 
appeal to some bankers. They 
couldn’t be content with anything 
less than being first. In such a rat 
race there can, of course, be no end. 
In a leapfrogging operation, Num- 
ber Two and Number Three could 
merge and be bigger than Number 
One. That leads the officer pack at 
Number One to do a lot of head- 
scratching as they try to work into 
first place again. 

“History is filled with ambitious 
men who had an inordinate craving 
for power—economic, political, mil- 
itary, religious—all kinds of power. 
History suggests that these men, with 
the urge to merge, may actually be 
digging the grave for commercial 
banking as we know it.” 
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“How is that?” He was interested 
in my last remark. 


Socializing Banking 


“Well, it’s a sort of mathematical 
thing that might presently have little 
significance. However, it could fi- 
nally reach a point at which it could 
fuse with an economic condition 
and a government attitude into an 
explosion that would completely de- 
stroy commercial banking, as we now 
know it.” 

“T don’t follow you,” he said. 

“All right. Fifteen thousand banks 
with their officers and directors 
would have more influence on gov- 
erment than teri thousand. Ten thou- 
sand would have more _ influence 
than four thousand and four thou- 
sand would have more influence 
than three hundred. Do you follow 
me?” 

“Yes, I can see that. Go on.” 

“Okay. You know, of course, that 
there are certain economists, certain 
people in government and certain 
meddlers who would welcome a 
chance to bring the entire banking 
system under direct political control, 
as opposed to government super- 
vision by independent government 
agencies, as it now exists. Socialists 
have openly advocated this for years. 
Many liberals also fancy the idea. 
Some opportunists would welcome 
the chance and then there are some 
people who just don’t like banks, 
in the first place. These baiters of 
the financial world would lend sup- 
port to any effort to socialize bank- 
ing.” 

Strength in Numbers 
“Yes. I understand that. Banks 


and bankers are not generally pop- 
ular. Some people hate us.” 


Big Banks Could Be 
Backing into Trouble 


“Well, now suppose that some un- 
favorable economic situation should 
come about when these unfriendly 
individuals could well become more 
and more vocal about taking over 
the banking system. Fewer banks 
with fewer officers and directors to 
protest, a depression to worry about 
and confuse the minds of the people, 
a few demagogues to capitalize on 
the situation, an administration 
searching for a scapegoat, and you 
have the ingredients for an explo- 
sion. 

“One of the bulwarks of our bank- 
ing system is its diffusion. It is much 
harder to attack, fight, punish, or 
legislate against twelve to fourteen 
thousand banks than it is to do the 
same thing to three thousand or three 
hundred. It’s that simple.” 

“T get the point. In numbers, there 
is strength.” 

“Yes. And then there is the law 
of maxima and minima. As they 
grow bigger, they can conceivably 
become less influential. It’s like 
measuring the rim of an old-fash- 
ioned wash tub.” 

“How is that?” 


Backing Unwittingly 


“Well, when you get more than 
halfway round the tub one way, 
you are less than halfway the other.” 

“T see what you mean. You can 
only go so far one way and then 
you meet yourself coming back. In 
trying to keep government at arm’s 
length in one direction, we may be, 
unwittingly, backing into its arms 
in the other direction.” 

“That’s it. The boys who want to 
be big may be engaged in a self-de- 
feating process, after all. Sometimes, 
you know, people can lose when they 
win.” END 
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Editorial: 





A Seandal and a Lesson 


Although it would be premature to say that the recent 
wave of antitrust suits heralds a new era of trust- 
busting, independent bankers can at least look with 
hope at the Kennedy Administration’s apparent concern 
about monopoly in banking. 

Elsewhere in this issue, references are made to the 
wave of antitrust suits launched by the Department 
of Justice. The “After Hours” column warns of the 
danger of a government takeover of banking that could 
result from monopoly. A specific example of antitrust 
action is reported in an article on the Justice De- 
partment’s suit against a Milwaukee, Wisconsin, hold- 
ing company. 

In Washington recently, Representative Emanuel 
Celler (D-NY) called upon Attorney General Robert 
F. Kennedy to halt a “chain reaction of bank mergers 
and consolidations among New York banking institu- 
tions,” described as “fraught with the gravest danger 
to the survival of independent unit and regional banking.” 

“Healthy growth of independent banks is of vital 
importance for the preservation of our traditional free 
enterprise system,” Representative Celler has said. “That 
system is premised on diffusion of economic power 
and depends upon economic activity being controlled 
by the market and not manipulated by a handful of 
men. 

“Tt is for these reasons, I think, that the American 
concept of banking traditionally has been based on 
community banking which provides the widest range 
of financial services to people in the area. 

“In my judgment, independent banks, _locally-or- 
ganized, locally-financed and locally-managed, not only 
act as a necessary balance wheel to offset the power 
of big business, but tend to provide a much healthier 
basis for effective community organization than does 
the absentee ownership of mammoth banking institu- 
tions.” 


Obligations 


Attorney General Kennedy said in a recent issue of 
LIFE magazine that the Justice Department has “tre- 
mendous obligations in the antitrust field—where the 
small businessman is exploited, where the. consumer is 
disregarded, where the government is defrauded. We 
intend to be vigorous and unrelenting in dealing with 
violations.” 

The present concern over monopolistic trends is 
heartening for those who have long espoused the prin- 
ciples upon which The Independent Bankers Associa- 
tion was founded. The “After Hours” column points 
out that it was the independent bankers who finally 
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succeeded “in the attempt to have proposed mergers 
scrutinized by the Attorney General.” 

And while the current antitrust activity might be 
considered a vote of confidence for the IBA, an in- 
cident occurred recently that brought home with ring- 
ing clarity the IBA’s contention that corporate bigness 
is inherently dangerous to the public welfare. 

The incident was the antitrust scandal involving the 
nation’s biggest electrical equipment manufacturers. It 
is significant to bankers in that a banking scandal of 
similar proportions- would have reached into every seg- 
ment of the economy. 


No Less Important 


Guilty of flagrant price rigging by their own ad- 
mission were men who represent the highest of our 
aspirations—high level business executives, ‘pillars of 
the community, some of them leaders in many of our 
most cherished institutions, such as the churches and 
charitable organizations. 

They were involved in a giant conspiracy in a $2 
billion-a-year industry. All the indictments accused the 
defendants of fixing prices, maintaining them at high 
and artificial levels and restraining, suppressing, and 
eliminating competition. 

The convicted electrical executives were caught up in 
bigness and the power that comes with bigness. And 
this power, following its age-old pattern, bred cor- 
ruption. 

As United States Attorney Badia Rashid said: 

“The purpose of this litigation is to make clear that 
economic freedom in this country by way of com- 
petition is no less important an ideal to be followed 
than political liberty.” 

It’s ‘Free Enterprise’ 

Perhaps the most startling aspect of the case was a 
statement made by one of the self-admitted conspira- 
tors. Referring to secret meetings that were held for 
the purpose of bid-rigging, he said: 

“No one attending the gatherings was so stupid he 
didn’t know (the meetings) were in violation of the 
law. But it is the only way a business can be run. It 
is free enterprise.” 

This is a startling interpretation of that most cher- 
ished of American phrases, “free enterprise.” The 
statement is a frightening warning that corporate bu- 
reaucracy is as much a threat to freedom as_ giant 
government, if not more so. We discover that- giant 
corporations are not as responsive to public opinion 
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Inglewood, California—Flags at 
all City of Inglewood installations 
flew at half mast recently in recog- 
nition of the death of Byron Living- 
ston, 75, city treasurer and president 
of The Southwest Bank. 

Mr. Livingston died after an ill- 
ness of five months. 

Born November 8, 1885, in Green- 
wood, Nebraska, Mr. Livingston came 
to Inglewood in 1918. He had been 
president of The Southwest Bank 
since its opening in 1953. He was 
active in the bank’s organization one 
year prior to its opening. 

Mr. Livingston was also active in 
many civic affairs. 


Minneapolis, Minnesota—The 
Marquette National Bank has begun 
sponsorship of the network television 
program, “Meet the Press.” 

The program, which is presented in 
color every Sunday on NBC-TV, is 
the first live colorcast ever to be 
sponsored by a Twin Cities bank. 

The program, famous for making 
news headlines for over 13 years, fea- 
tures a panel of leading newsmen 
questioning a different personality 
each week in a spontaneous, rapid- 
fire news conference. 





Editor’s Note: Due to space 
limitations, we were unable to 
run all of the “Around the Na- 
tion” items submitted to us 
this month. However, they will 
be carried in future issues. 











Cedar Falls, lowa—The death of 
Frank B. Miller, 91, a pioneer Cedar 
Falls resident and a banker for 54 
years, has been reported. 

Mr. Miller, who was president of 
the Cedar Falls National Bank and 
the Cedar Falls Trust & Savings Bank 
for 35 years, died in Denver, Colo- 
rado, where he was spending the 
winter with his daughter, Mrs. C. P. 
Benton. 

He retired as president of the bank 
in 1950. 

His uncle, William Sturgis, is rec- 
ognized as the founder of the city 
of Cedar Falls. 

He started in the banking business 
in the 1890s, and served the Cedar 
Falls National Bank as collection 
clerk, assistant cashier and cashier. 
On January 1, 1915, he became presi- 
dent of the Cedar Falls National 
Bank, which is now the Cedar Falls 
Trust & Savings Bank. He was a 50- 
year member of the Iowa Bankers 
Association. 





O’Fallon, Illinois—James R. 
James, Jr., has been elected chairman 
of the board and Norman G. Murphy 
president of the First National Bank 
of O’Fallon. Martin Ejifert, Jr., was 
named cashier. 

Mr. James announced the follow- 
ing promotions: 

Marion C. Hiles, named assistant 
vice president of Clayton Bank at 
Clayton, Missouri. 

Henry E. Klug, elected executive 
vice president and cashier, and Wal- 
ter Nentwig, vice president, of Bank 
of Crestwood at Crestwood, Missouri. 

William F. Unwin, named vice pres- 
ident and cashier, and George Win- 
tergalen, assistant cashier, at Hamp- 
ton Bank in St. Louis, Missouri. 


Chicago, Illinois—Two new di- 
rectors have been elected at the La 
Salle National Bank. They are Rob- 
ert G. Biesel and William B. Graham. 

Mr. Biesel is vice president and a 
director of General American Trans- 
portation Corporation. Mr. Graham 
has been president of Baxter Lab- 
oratories, Inc., since 1953. 

Stockholders of the bank have ap- 
proved a new profit sharing plan 
available to all employes who are 
under the bank’s retirement program. 








(Continued from preceding page) 
as government, but have the power to dictate. In the 
‘case of the electrical giants, a few individuals were 
able to rig an entire industry. 

Let us hope that most Americans saw an even deeper 
lesson in the electrical industry scandal. Let us hope 
that they realized that as gigantic growth occurs, 
human values decline in proportion. The line between 
what is moral and what is immoral disintegrates to the 
point that the conduct of fhe corporate giant becomes 
amoral. The feeling begin’: to emerge that nothing is 
improper as long as you can get away with it. 

There is terrible irony in.this when one considers the 
fact that our free enterprise system was conceived for 
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exactly the opposite purpose. Our nation has flourished 
because its economic system guaranteed the welfare of 
all individuals. 


Could Happen in Banking 


What has occurred in the electrical industry also 
could occur in banking. It has been demonstrated re- 
peatedly that competition among corporate giants in 
any field easily can become co-operation and collusion. 

To prevent any such happening in banking requires 
constant awareness of the potential dangers by bankers 
and the general public, plus vigorous use by bank 
supervisory agencies and the Department of Justice of 

END 


antimonopoly measures now available. 
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Chattanooga, Tennessee— 
George M. Clark, chairman of the 
board of Pioneer Bank, participated 
recently in a scientific expedition to 
the Bahama Islands. 

Purpose of the trip was to seek 
underwater fossilized material and 
“oolites” akin to the conditions be- 
lieved to have existed when an an- 
cient sea covered the Chattanooga 
area. (An “oolite” is a rock consist- 
ing of small round grains cemented 
together. ) 

Mr. Clark helped organize and 
finance the second “Pioneer-Univer- 
sity of Chattanooga Expedition,” and 
made available his yacht, the “Ocean- 
us.” 

The geological phases of the ex- 
pedition was led by Professor LeRoy 
Martin, president of the University 
of Chattanooga. 








Bryn Mawr, Pennsylvania—The 
appointments of Frederick H. Stan- 
bro and Charles W. Austin to posi- 
tions with the Main Line bank of the 
Bryn Mawr Trust Company have 
been announced by DeHaven Deve- 
lin, president. 

Mr. Stanbro was elected an assist- 
ant treasurer, and will serve in the 
loan department. Mr. Austin will as- 
sist Robert J. Farr, the bank’s vice 
president and comptroller. 

The Bryn Mawr Trust Company 
reported a 614 per cent increase in 
deposits and a 29 per cent increase 
in loans for 1960. Net operating in- 
come for the year showed an in- 
crease of 614 per cent compared with 
the previous year. It was also report- 
ed that deposits were at a year-end 
high of $37,100,137, and trust funds 
were up $1,192,000 to $23,137,000. 





STRIKING NEW QUARTERS of the Glenwood State Bank, 
Glenwood, Minnesota, were inspected by some 4,000 visitors 
recently at an open house. About 135 bankers from a wide 
area attended a special open house event after business hours. 
The new bank is a one-story structure of brick and block con- 
struction, and features a dramatic use of glass. All fixtures in 


the 44 by 85-foot building are new. Bank President E. A. 


Walter is shown in inset. 





New Albany, Indiana—The 
death of Frank P. Clipp, Sr., 67, pres- 
ident of the Mutual Trust & Deposit 
Company, has been reported. 

Mr. Clipp died at a local hospital a 
week after suffering a stroke in his 
home. 

He had been with the bank for 47 
years, and two weeks prior to his 
death he had been re-elected presi- 
dent for the 23rd time. He entered 
the bank in 1914 and was made pres- 
ident in 1938. He also was a member 
of the board of directors. 

Mr. Clipp was a leader in commun- 
ity projects. He long served as a 
member of the old Park Board and 
during his tenure, while he was 
treasurer, Valley View Golf Course 
was built. 

While on the New Albany School 
Board, Buerk Field at New Albany 
High School was built and is one of 
the finest outdoor high school athletic 
plants in Indiana. Also during his 
service on the board, steps were 
taken to build West Spring Street 
School, marking an era of the great- 
est expansion of the school system in 
New Albany. 


Survivors include his wife, two 
sons, a brother, three sisters, and 
four grandchildren. 


Waterloo, Iowa—Joe Gibson, 
president of the Rath Packing Com- 
pany, has been named to the board 
of directors of the Peoples Bank & 
Trust Company. He succeeds the late 
A. A. Roeder, former president of the 
Waterloo Metal & Manufacturing 
Company. 

« 


Chicago, Illinois—Tobias Scha- 
den, vice president, cashier and sec- 
retary, and Joseph P. Vitous, assist- 
ant vice president, were honored re- 
cently for their 35 years of service 
with National Boulevard Bank. 


Kansas City, Missouri—The 
Kansas City Junior Chamber of Com- 
merce has awarded its 1960 “Distin- 
guished Service Award” to R. C. 
Kemper, Jr., president of the City 
National Bank and Trust Company. 

This is considered the highest hon- 
or a young man can receive in Kan- 
sas City, and was awarded to Mr. 
Kemper for his many civic contribu- 
tions. 
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Coldwater, Michigan—Guvarie 
S. Coffman, president of the Branch 
County Savings Bank since 1938, has 
been elected chairman of the board. 

Succeeding him as president of the 
bank is W. Noel Shedd, executive 
vice president since 1955. 

A new director has also been elect- 
ed to the bank board. He is Richard 
F. Biringer, Coldwater attorney. 

Other promotions include the fol- 
lowing: 

Max D. Kemp, assistant cashier 
and a veteran employe of the insti- 
tution, named assistant vice presi- 
dent and assistant trust officer; Paul 
Woods, promoted from assistant cash- 
ier to assistant vice president and 
George Pierce, promoted to assistant 
cashier. 


St. Louis, Missouri—Plans for 
expanding the State Bank and Trust 
Company at Wellston have been an- 
nounced by Philip C. Kopitsky, presi- 
dent. 

The bank has acquired 13,500 
square feet of land adjoining the 
existing structure, which was com- 
pleted in March, 1955. The addition 
will include space for consumer loans 
and new accounts, and four drive-up 
and one walk-up windows and lower 
level entrances to the bank. 

The expansion is an outgrowth of 
a strong revitalization program in the 
Wellston business district, in which 
State Bank officers played a promi- 
nent role. 

Three new officers have been ap- 
pointed at the bank. They are Ralph 
Broeker, who was named auditor, and 
Richard Morrissey and Dan Fried- 
man, who were promoted to assistant 
treasurer. 

Bank resources at the end of De- 
cember reached $35,780,838, a new 
all-time high. 


Mount Sterling, Ohio—Robert 
B. Webber and A. Ross Alkire, Jr., 
have been promoted from assistant 
vice president to executive vice presi- 
dent of The Sterling State Bank, presi- 
dent R. G. Webber has announced. 

Mr. Alkire has been with the bank 
since 1946 and Mr. Webber since 
1950. . 

Bank President Webber said The 
Sterling State Bank had its most suc- 
cessful year in 1960 since the bank 
was organized in 1929. 
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Minneapolis, Minnesota—Two 
promotions at Fidelity Bank and 





MR. UNDEM MR. 
LILLEHAUGEN 


Trust Company have been announced 
by C. Herbert Cornell, president. 
Obert M. Undem was promoted from 
assistant trust officer to trust officer 
and Micheal L. Lillehaugen was elect- 
ed to the position of assistant cashier. 
Mr. Undem has been employed by 
the bank since March, 1958, and Mr. 
Lillehaugen since May, 1958. 


San Diego, California—The new 
Fourth and Laurel branch of The 
First National Trust and Savings Bank 
has officially opened in San Diego. 

The new branch has a drive-up 
window, night depository, air-condi- 
tioning, safe deposit department and 
escrow room. A large conference room 
has also been provided on the mezza- 
nine. About 15,000 square feet of 
parking space is available for cus- 
tomer use. 

Serving as manager of the new 
branch is Kenneth W. Trent. Assist- 
ant manager is Harold L. Peacock. 


Daytona Beach, Florida—sS. B. 
Lowenhaupt, Jr., has been promoted 





MR. LOUDERMILK MR. 
LOWENHAUPT 


to vice president and G. J. Louder- 
milk, Jr., assistant cashier of Com- 
mercial Bank at Daytona Beach. 
Board Chairman Henry C. Coleman 
announced that the bank reached its 
highest year-end deposit figure in 
history in 1960 with a total of $17,- 
369,805. The bank is now servicing 
more than 19,000 accounts in the 
checking and savings departments. 





CLASSIFIED ADS 














WE NEED BANKERS 


of all skills and experience for posi- 
tions now available. Write to us for 
details in absolute confidence. BANK 
PERSONNEL CLEARING HOUSE and 
Employment Agency, 503 N. Washing- 
ton, Naperville, Ill. 





Hoven, South Dakota—Three 
employes of the Bank of Hoven re- 
cently attended the “Effective Eng- 
lish” course offered by the American 
Institute of Banking. They are Evelyn 
Garrity, Helen Huber and Floyd Duf- 
loth. Mrs. Garrity was elected vale- 
dictorian of the 24-member class. 





FIFTY-YEAR SERVICE PIN was 
presented recently to Charles C. 
Kuning, vice president of the 
American National Bank and 
Trust Company of Chicago 
(left). Making the award was 
Allen P. Stults, executive vice 
president of the bank, on behalf 
of the Illinois Bankers Associa- 
tion. Mr. Kuning also marked his 
25th anniversary with American 
National. Mr. Kuning, 78 and 
still active in the bank’s corres- 
pondent bank division, started 
American National’s correspond- 
ent bank division, which has 
grown until today it is manned 
by eight officers who service 
more than 600 customer banks. 
Robert E. Straus, president of 
the bank, commented: “This 
comes 12 years late. Actually, 
Charlie started in banking as a 
lad of 16. However, he has never 
stayed still long enough for us 
to give him this well-deserved 
award.” 
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Cedar Falls, lowa—V. W. John- 
son, president of the First National 
Bank, has been elected president of 
the new Midway National Bank in 
Cedar Falls. 

Construction of the new bank was 
begun recently and completion is ex- 
pected late this spring. 

Harold Othmer was elected inac- 
tive vice president. Philip S. Berg 
was elected operating vice president 
and Dean R. Beneke, cashier. 

Members of the board include Mr. 
Johnson, Mr. Othmer, Emory Peter- 
man, Aaron Miller, John S. Latta, 
Jr., Dale L. Creeden, George F. New- 
man and LeRoy H. Redfern. 

The building will be located on 
about 14% acres, providing parking 
space for about 80 cars. It has been 
planned so that additions can be 
easily added. There will be two drive- 
in windows. 


North Baltimore, Ohio—Paul 
V. Rockwell, formerly executive vice 
president of The First National Bank 
of North Baltimore, has been named 
president and cashier. 

He succeeds the late O. E. Sponsler, 
who died last September. 

Mr. Rockwell has been with the 
bank 35 years. 





Denver, Colorado—John W. 
Schweigert and Milton E. Jensen 
have been promoted from assistant 
cashier to assistant vice president at 
The First National Bank of Denver. 

Mr. Schweigert has been with the 
bank since 1956 and Mr. Jensen for 
11 years. 

Bank President Eugene H. Adams 
also announced the following new 
officer elections: 

Howard L. Thompson, Berwyn 
Davies and Evelyn Boom, assistant 
cashiers and James I. Peterson, Joseph 
C. Fabian and John Mason, Jr., as- 
sistant trust officers. 

The board of directors recently 
transferred $214 million to the sur- 
plus account from the undivided prof- 
its account, increasing surplus from 
$10 million to $1214 million. 





The death of W. E. Ellis, 
Florida director of The Inde- 
pendent Bankers Association, 
was reported as this issue of 
The INDEPENDENT BANKER 
was going to press, Mr. Ellis 
was chairman of the board of 
The Commercial Bank & Trust 
Company of Ocala, Florida. He 
died March 17. An obituary 
will be carried next month. 

















Photo by Bank Building and Equipment 


RENOVATION of the interior and the drive-up facilities of the 
South Side National Bank of St. Louis, Missouri, has been 
completed. The interior features newly modernized ground 
floor facilities for the instalment loan and trust departments. 
Included are wall-to-wall carpeting, recessed lighting and acous- 
tically treated ceilings. Outside, four new island-type drive-up 
units and off-street parking accommodations for about 50 cars 
have been completed. For further customer convenience, two 
walk-up windows have been constructed adjacent to the bank’s 


main entrance. 
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Alpena, Michigan—George W. 
Wilson, executive vice president at 
The Peoples State Bank of Alpena 
since mid-1957, has been named presi- 
dent and cashier. 

He succeeds C. M. E. (Elmer) 
Lundquist, who retired. 

Mr. Lundquist began his career 
in banking in Alpena nearly 40 years 
ago. He joined The Peoples State Bank 
in 1922 as auditor, became assistant 
cashier the following year, cashier in 
1928, executive vice president in 1949 
and president in 1956. 

Mr. Wilson began his banking ca- 
reer 22 years ago at the National 
Bank of Detroit. He served briefly in 
the examiner’s division of the Michi- 
gan State Banking Department both 
before and after his military service. 

He also served with the California 
Bank in Whittier and Dabbs Sullivan 
Company in Little Rock, Arkansas, 
investment bankers. He became ex- 
ecutive vice president of the Bank of 
Arkansas on January 3, 1956. 


Nyack, New York—Frederick 
Palmer has been named president of 
the Tappan Zee National Bank of Ny- 
ack to succeed George M. Schofield, 
who continues as chairman of the 
board. 

Mr. Palmer, one of the founders of 
the bank, has served as its executive 
vice president and chief executive of- 
ficer since its organization in 1955. 

During his administration, the re- 
sources of the bank have reached 
$10 million and net earnings from 
operations in 1960 equalled $3.45 per 
share, compared with $2.19 per share 
in 1959. 

e 


Houston, Texas—Promotion of 
three officers and the election of two 
others have been announced by 
Charles L. Bybee, president of Hous- 
ton Bank & Trust Company. 

Election of a new director was also 
revealed. 

Walter D. Dunman has been pro- 
moted to vice president, Harold L. 
Penn to trust officer and William R. 
Gaskamp to assistant vice president. 
Earl M. Alford was elected assistant 
cashier and Bill E. Frazier was elected 
assistant trust officer. 

J. T. Kenneally, president of Hou- 
ston Oil Field Materials Company, 
Inc., was elected to the board of 
directors of Houston Bank & Trust 
Company. 
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Grand Haven, Michigan—Adri- 
an H. Ringelberg, widely known 
Grand Haven church, civic and_ in- 
dustrial leader, has been elected chair- 
man of the board of Security First 
Bank & Trust Company. 

Two new directors have been 
named to the board. They are Miller 
G. Sherwood and Paul A. Johnson. 


Mr. Ringelberg, a director of the 
bank for 20 years, fills the vacancy 
created by the death of former board 
chairman B. P. Sherwood, Sr., in Sep- 
tember, 1960. He is chairman of the 
board of Challenge Stamping and 
Porcelain Co. of Grand Haven, hav- 
ing started with its predecessor, Chal- 
lenge Refrigerator Co. in 1906. 


Mr. Sherwood, a son of the former 
board chairman, B. P. Sherwood, Sr., 
is president and a director of Michi- 
gan Plastic Products, Inc. 


Mr. Johnson, son of the late Paul 
A. Johnson, Sr., who was a bank di- 
rector from 1928 until his death in 
1956, is vice president and director 
of Dake Corporation of Grand Haven. 


Newark, New Jersey—John J. 
Mooney, assistant cashier of the Na- 
tional State Bank of Newark federal 
trust office, has completed 40 years 
with the bank. 


He joined the bank as a bookkeep- 
er in 1921] and worked his way up 
through the analysis, collection, for- 
eign, loan and discount and credit 
departments. He was made an officer 
in 1951. 

Mr. and Mrs. Mooney are the par- 
ents of 11 children. 


Gainesville, Missouri—Mrs. 
Billye Pearl Harlin, who has worked 
at the Bank of Gainesville for 25 
years, has been promoted from teller 
to assistant cashier. 

Mrs. Harlin is the wife of the presi- 
dent, H. T. Harlin, who is also treas- 
urer of the Missouri Bankers Associa- 
tion. 

Mr. Harlin said the capital stock 
of the bank has been increased from 
$50,000 to $75,000. This was done by 
declaring a 50 per cent stock divi- 
dend to all old stockholders, and is- 
suing 250 shares of new common 
stock, with a stated value of $100 per 
share. The $25,000 increase in the 
capital stock was taken from profits 
accumulated during past years, Mr. 
Harlin said. 
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Baton Rouge, Louisiana—M. J. 
“Kelly” Simoneaux has been pro- 
moted to Comp- 
troller of City Na- 
tional Bank of 
Baton Rouge, ac- 
cording to Lewis 
Gottlieb, chair- 
man of the board. 
Mr. Simoneaux 
was formerly as- 
sistant vice presi- 
dent and manager 
of the credit department. 





MR. SIMONEAUX 


He has been associated with City 
National since 1955. He is also active 
in the Robert Morris Associates; the 
National Association of Accountants; 
the American Legion; the Baton 
Rouge Chamber of Commerce and 
the Society of Louisiana Certified 
Public Accountants. 


San Diego, California—The 
First National Trust and Savings 
Bank of San Diego has announced 
the appointment of three new branch 
managers. They are: 

John D. Crise, Coronado branch; 
Joseph A. Parks, La Mesa branch and 
Ray J. Halpenny, Chula Vista branch. 

Mr. Crise succeeds Walter C. Stitt, 
who has retired after 50 years of serv- 
ice. Mr. Parks succeeds Von N. Mar- 
shall, who retired after 43 years and 
Mr. Halpenny has taken Mr. Crise’s 
place at Chula Vista. 

8 


Chicago, Illinois—Thomas H. 
Pearce, president of National-Stand- 
ard Company of Niles, Michigan, has 
been elected to the board of direc- 
tors of National Boulevard Bank of 
Chicago, according to O. Paul Deck- 


er, president. 


UNIQUE CEILING at the new Colonial-style Hagerstown, Indi- 
ana, Branch of the Second National Bank of Richmond in- 
cludes six-inch Douglas fir beams interspersed with fluorescent 
“troughs of light” and 20-foot twisted steel rods which hold the 
roof beams together. The ingenuity of Robert Carrel, construc- 
tion superintendent for Bank Building and Equipment Cor- 
poration, overcame an engineering “impossibility” to make 
the unique features of the ceiling possible. Told that inch-and-a- 
quarter steel rods more than 12 feet long could not be twisted, 
Mr. Carrel brought a farm tractor to the construction site and 
proceeded to twist the 20-foot rods by using the tractor as the 
power source. The building cost more than $100,000. J. O. 
Parshall, who has been with the Second National Bank of Rich- 
mond for 45 years, was recently re-elected president. B. N. 


Johnson is board chairman. 








New York, New York—The elec- 


tion of two administrative vice presi- 


dents, an assist- 
ant vice presi- 
dent and two as- 
sistant secretaries 
has been an- 
nounced by Hen- 
ry L. Schenk, 


’ president of 





Trade Bank and 
Trust Company. 

Promoted to 
administrative vice president were 
Murray Knecht, vice president and 





MR. KNECHT 





MR. SCHOR MR. WEISS 


head of the 2nd Avenue office and 
the bank’s branch division and Ira F. 
Weiss, vice president and chief credit 
review officer and head of the bank’s 
instalment finance division. 

Promoted to vice president was 
Charles J. Schor, assistant vice presi- 
dent and chief of the personal loan 
department. 

George Gross, assistant secretary 
in charge of the loan and discount 
department operations, was named 
assistant vice president. 

Marie C. Pascuicco, manager of 
the accounts receivable department 
and Edward J. Weinstein, manager 
of the main office credit department, 
were promoted to assistant secretary. 


Birmingham, Alabama—Curtis 
Kendall of Mobile, Alabama, has been 
elected a vice president by the board 
of directors of Bank for Savings & 
Trusts of Birmingham. 

Also elected by the board were five 
assistant treasurers. They are John 
F. Anderson, Fred B. Dees, Robert 
B. Ingram, Jr., Thomas C. Moxley 
and Johnny Wallis. 

Mr. Kendall was formerly a senior 
vice president and director at the 
American National Bank and Trust 
Company of Mobile. The new assist- 
ant treasurers have served with the 
Bank for Savings & Trusts in cleri- 
cal capacities. 
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1960 was Record Year at 
National Cash Register Co. 


Both sales and earnings of The Na- 
tional Cash Register Company set 
new records during 1960, according 
to Robert S. Oelman, NCR _ presi- 
dent. 

Total sales for the year rose 9 per 
cent to $457,822,000 compared with 
$419,064,000 in 1959, the previous 


record year. Net earnings increased 





Omaha, Nebraska—F our new di- 
rectors have been elected to the board 
of the First National Bank of Omaha. 
They are E. J. Carlson, D. W. Ryan, 
E. T. Tanner and C. K. Voorhees, all 
vice presidents. 

C. D. (Don) Anderson was pro- 
moted to assistant vice president, Rob- 
ert Dahl to assistant trust officer and 
William Smith as head of the real 


estate department. 
* 


Vandalia, Ilinois—Harold D. 
Hartwick, formerly vice president 
and cashier of The First National 
Bank of Vandalia has been elected 
executive vice president of the bank. 
He retains the title of cashier. All 
directors and officers of the bank 
were re-elected at a recent annual 
meeting. 

® 


Eunice, Louisiana—Mat Fruge, 
Sr., executive vice president of the 
Tri-Parish Bank and Trust Company, 
has been selected “Citizen of the 
Year” by the Eunice Rotary Club. 

Mr. Fruge was chosen among nom- 
inees selected by various civic or- 
ganizations. He was awarded the 
“Civic Cup” trophy by the club. 


Minneapolis, Minnesota—Don 
C. Sand has been elected assistant 
cashier in the investment department 
at the Marquette National Bank of 
Minneapolis. 

Mr. Sand joined Marquette in 1952 
in the audit department and was pro- 
moted to the investment department 
in 1960. 


to $20,024,000, up 5 per cent over 
the previous all-time high of $19, 
076,000, also established in 1959. 

The 1960 earnings were $2.52 per 
share, with 7,956,515 shares out- 
standing at the end of the year. This 
compares with $2.40 per share in 
1959 (after adjustment for a 5 per 
cent stock dividend declared in 1959). 

During the year, additions to prop- 
erty amounted to $35,443,000, in- 
cluding a $20 million investment in 
the expansion and improvement of 
manufacturing facilities and a $7 mil- 
lion investment in NCR rental equip- 
ment of various types, reflecting the 
growth of the company’s machine 
rental business. 

The report cited two developments 
as being highly significant in con- 
nection with NCR’s recent expansion 
into the field of electronic data 
processing. The first of these was 
the announcement of two new NCR 
computer systems in 1960, the desk- 
size 390 and the larger 315. 

A second major development, ac- 
cording to the report, was the estab- 
lishment of NCR Data Processing 
Centers in five major cities. With 
these facilities, plus others scheduled 
for opening during 1961, the com- 
pany said it could furnish “com- 
plete data processing services to all 
sizes and types of business.” 

The report also noted the intro- 
duction of several new types of NCR 
bank automation equipment during 
1960 as important forward steps in 
broadening the company’s market in 
this area. 

The report stated that during 1960 
the company continued its extensive 
program of research and develop- 
ment, with expenditures for this pur- 
pose totaling $15,515,000, compared 
with the $14,175,000 spent in 1959. 

At the end of 1960 the company’s 
total employment was approximately 
52,000 persons, with 27,000 em- 
ployees in this country and 25,000 
located in more than 100 different 
countries abroad. The total number 
of NCR stockholders at the close of 
the year was 24,038. 
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a SALUTE to Houston and Harris County, Texas! 


the POST-TRONIC* 
machine report to 
BANKERS... 


¢ Confirmed reports to January 31, 1961 
show 6,526 POST-TRONIC* machines 
now in use in 1,388 banks in the 
United States, Puerto Rico and Canada. 


Over 13,000 conventional machines 
have been replaced by the electronically 
controlled POST-TRONIC machine. 


One of every three checking accounts 


in America is posted by a 
National POST-TRONIC machine. 


and now WORLD-WIDE ORDERS for 
more than 500 POST-TRONIC machines 
have been received from bankers 

in Europe, South America, Africa, 

Asia and Australasia... an 

expression of CONFIDENCE by bankers 
and financiers throughout the World! 


Call your nearby National representative NOW! 
He has reserved a copy of National’s brochure, 
“Bank Economation,” for you. This call could be 
the most advantageous one you make TODAY! 


Dynamic Houston, metropolis and financial center 
of the South... 


seventh largest city in the nation 

our nation’s second largest seaport in total tonnage moved 
abounds in vast production of petroleum refineries, petrochem- 
icals, organic and inorganic chemical products, rice, cotton, 
cattle and diversified industry 


rapidly being recognized as one of the nation’s most important 
financial and business centers. 


Among the 62 banks in Harris County (Houston is County Seat), 
27 use National machines for bank accounting operations. And 
among these, the following banks use the National POST-TRONIC*... 


the electronically controlled posting machine for banks! 


Number of Number of 


NAME OF BANK POST-TRONIC: Conventional 


Pp 





to 


American Bank & Trust Company, Houston.........2............ 5 


Bank of the Southwest National 
PBBICISUIOM: FIONN 5 5 5.0.0 biscg 0 wad ce Wows cides 


BOK OF TBI, TROON i ob eae Des de aeneeua een 


a 
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additional 


Citizens State Bank, Houston.................... 
Citizens National Bank & Trust Company, Baytown... 
Humble State Bank, Humble...................-. 
Houston Bank & Trust Company, Houston.......... 
The Industrial State Bank of Houston............. 
Lockwood National Bank of Houston............... 
Merchants State Bank, Houston.................. 
Montrose National Bank of Houston............... 
First Pasadena State Bank, Pasadena.............. 
River Oaks State Bank, Houston.................. 


_ 
oO 
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**The first bank in the State of Texas to install 
POST-TRONIC machine —a new bank at that time. 


*Installed POST-TRONIC machine after change in 
charter to a State Bank. 


ELECTRONIC DATA PROCESSING 


ASH REGISTERS 


THE WATIONAL CASH REGISTER COMPANY, Dayton 9, ohio [aia 
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